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Personal Cooperation of 
Trained Representatives 


Through its well organized Branch Office 
and General Agency Service, available in 
practically all of the principal cities 
throughout the country, the MISSOURI 
STATE LIFE extends to field r he per- 
sonal cooperation of trained i »resent- 
atives in each of its multiple lines : 
Life, Accident, Health, Group and Salary Insurance Paid-for 1929 


Savings. $363,952,902.00 


The progressive pioneering spirit of the MISSOURI 
STATE LIFE makes it a most desirable Company 
for the live, forward-looking Agent to represent; Admitted Assets 
and its new liberal policy forms offer attractive Dec. 31 1929 


selling plans. 3 143,261 ,544.81 


HILLSMAN TAYLOR, President Susmanes én Bases 
St. Louis, Missouri Dec. 31 1929 


$1,232,765,265.00 
































CHICAGO - 


World's Fairs _ 


Tabulatic 
Is Fur 
fe 


Site of Two 


“« «x « « 


A ROARING growing metropolis . . . . pulsating with the 
life of commerce and industry . . . . millions of workers tafe 
building a city... . office buildings brushing the clouds. ... ea 
factories spread out over countless acres... . apartments rs 
and homes by the thousands . . . . this is the city which is ve 
to entertain the world in 1933. Chicago, with the maturity = 
of years, has retained a youthful impetuosity which assures 
the successful completion of whatever task it undertakes. 





1933, in addition to being the 40th anniver- 
sary of the first Chicago World's Fair, will mark 
the 40th year of service of the Illinois Life, 
the first legal reserve life insurance company, 
now active, to be chartered by the state of t 
Illinois. A strong progressive company, proud re 
of its growth and proud of its city. f oa to 





ILLINOIS LIFE INSURANCE CO. | 


ILLINOIS LIFE BUILDING CHICAGO 1212 LAKE SHORE DRIVE 
Raymond W. Stevens, President 
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New Analysis of 
Important ‘Topic 


Survey Made of Business Insur- 
ance as It Affects Close 
Corporations 


MATERIAL IS TIMELY 


Tabulation of Questionnaire Answers 
Is Furnishing Valuable Arguments 
for the Soliciting Agent 


\ new analysis of business insurance, 
sit affects the close corporation, is now 
ng given by Abner Thorp, Jr., in the 
Diamond Life Bulletins,” published by 
Tne NationAt Unperwriter. This treat- 
ment, including typical “Agreement” 


jorms, began in December and will con- 
the most 
treat- 


ue, it is said, “until this is 


nlete, thorough and reliable 


nt of business insurance as applied to 


se corporation yet published.” 


Such business insurance material is 
specially timely in view of the answers 
a questionnaire recently returned to 
the “Diamond Life Bulletins” by 650 
general agents, managers, district man- 
wers and large producers. 
Question Asked 
rhe following question was asked: 
Do you sell business insurance? If 


do you think that during the coming 
year stockholders in close corporations 
} will be more or less interested in busi- 
ess insurance for liquidating stock in- 
terests in case of death?” 
\nswers were as follows: 
295; “Same,” 16; “Don’t Sell,” 


“More,” 


78. 


The following quotation is typical of 
many answers: 
“I believe this is going to be the big- 


gest held for the qualified agent to work 
It is almost virgin and I am plan- 
develop five men in my organ- 
vecome experts in this line, 
ve it offers a great opportunity.” 


t . 
ation + ¢ 
as 


Valuable Arguments Given 


Mr. Thorp states that his object is not 
to give the most thorough and com- 
lvsis which has yet been pub- 
“ted ot business insurance as applied 

the close corporation, but also to put 


‘te argument for such business insur- 
€ in such form, and in so impartial 
snd complete a manner, that the mate- 
4, given a business man to read, will 
“one convince him of his need for such 
ect: 
thod of treatment in the close 
‘Orporat is to analyze the situation at 
le deat f a stockholder. both from 
standpoint of the surviving stock- 
‘ers and from the standpoint of the 
Ts deceased. 
Two Charts Are Given 
Of particular interest, from a canvas- 
S pomt of view, are two charts, one 
hii problems of surviving stock- 
ers in a close corporation, and the 
Mer s ing the problems of the heirs 














Manager Resigns 











BEN F. SHAPRO 
SAN FRANCISCO, Feb. 13.—Ben F. 
Shapro, manager of the northern Cali- 
fornia agency of the Equitable Life of 


New York, has resigned. He has made 
brilliant and outstanding record and is 


one of the best known life men in this 
territory. He became associated with 
the Equitable Aug. 12, 1912. On Jan. 1, 
1914, he became supervisor at Oakland 
and July, 1921, manager. He developed 
the Oakland agency from practically 


scratch to $14,000,000 paid business dur- 
ing 1924. On Jan. 1, 1925, he = made 
manager of the northern California 
agency with headquarters at San Fran- 
cisco. Under his direction this agencv 
has consistently maintained third place 
in production in the entire field. During 
the first seven days of February this 
year the agency produced $2,551,485 as 
against $628,971 during the same period 
of last year. “So that Ben may have 
a permanent memorial of this agency’s 
tribute of affection and esteem for him,” 
the members of the Shapro agency are 
out to produce in February the greatest 
volume of business which has ever been 


forwarded in a_ single month. Mr. 
Shapro has made no announcement as to 
his future plans. 

of a deceased stockholder in a close cor- 


poration. The possible complications 


and hazards are set forth on one page. 
It is stated that any man who has had 
experience in business will agree that 


the hazards or difficulties mentioned are 
probabilities. 


Having shown the difficulties, various 
solutions are considered. It is shown 
that there are two primary steps to be 
taken to accomplish this solution: 

Two Primary Steps 

1i—A contract of purchase and sale, 

providing that the stock of a deceased 


stockholder in a close corporation is to 
be sold by his estate to the surviving 
stockholders at an agreed valuation. 
2—The setting-up of a sinking fund to 
provide sufficient cash to enable the sur- 
vivor to carry out the contract and pur- 
(CONTINUED ON PAGE 26) 














Buyers Turn to Insurance 


Huge Writings of Life Men Show that Stock Crash 
Taught Public the Dependability of Protective Form 
of Investment— Good Return with Safety Wins Favor 


NEW YORK, Feb. 13.—Is the stock 
crash of last October and November 
going to prove the greatest advertise- 


nrent life insurance has had since the war 
and the “flu” epidemic or is the increased 
volume of the business since Jan. 1 just 
a “flash in the pan”? Many companies 
are coming through with reports of 
largely increased business for the month 
of January. It can hardly be ascribed to 
anything else than the stock crash. Peo- 
ple are tightening up, if anything, in their 


expenditures and there is no good reason 
for the heavy increase in business other 
han the fact that the public has gotten 
out of its speculative mania and is real- 
izing that the state laws controlling in- 
vestments of life insurance companies 
have made the companies the largest 
reservoirs gilt-edge interest-bearing 
securities in the world. 


of 


Investment Trusts Down 


ympanies are not 
the investment 
started in such 
numbers the past vear or two be 
the investment trusts have gone 
common stocks and have been a 
part of the speculative mania, with 
the result that market values in invest- 
ment trust shares have gone down with 
the general common stock security mar 
ket, while the life insurance investment 
trusts, the life insurance companies, have 
been affected not at all. Here is the 
great difference to be stressed at this 
time between investing in life insurance 
and in investment trusts. There was a 
time when it looked as though people 
would put their money in wholesale fash- 
stocks through these 


insurance c¢ 
with 
been 


The 
be 

trusts 

great 


life 
compared 
hich } 

which have 


to 


cause 
im tor 
large 


ion into common 
trusts, but that time is past. 

The stock market and the stock and 
bond brokers flourished because they 


held out the prospect of unusual profits. 
These profits could not be paid without 


unduly high prices being paid by the 
public for their commodities. 
Authorities Not Dependable 
That even the greatest authorities on 


finance can not be fully relied upon has 
been proved by the stock market experi- 


ence. The greatest and most conserva- 
tive bond houses and bankers got behind 
huge issues of stock, in many cases 


bought them at too high a price from the 
original owners who were glad to sell at 


a profit, and in turn sold them to the 
public at still further enhanced values; 
thus proving that the bankers and the 
stock brokers are in the business for 


what they can make out of it as commis- 
sion men, and that their backing of a 
security means nothing more than that 
in their opinion the public will buy the 
stock at a higher price than the brokers 
and merger promoters paid for them. 
The largest banking house in New York 
a short time before the stock crash came 
bought or agreed to buy several hun- 
dred thousand shares of one of the best 
known concerns in a certain industry, 
some at $70 a share and more at $80 a 
share, apparently with the ultimate view 


| confidence 


| Connecticut 


concern with others in 

The stock was not earn- 
ing a fair return on the price paid. The 
stock is now selling at $65 a share. This 
only typical of many other instances 
The conclusion to be drawn 
that value of the concern was 
not taken into account by the bankers, 
who relied on the marketability of the 
tock rather than its actual value. 


of merging this 
the same line. 


is 
obvious is 
the real 


S 


Have to Earn Certain Amounts 


The life insurance business is conduct- 
ed on a different basis. Life insurance 
investments have to earn a certain re- 
quired interest rate sessed to the re- 
and all companies earn more 
This and the 

life insurance com- 
investments of mort- 
guaranteed securities 
has sensed this and 
being at least, to 


basis, 


required amount. 


serve 
than their 
state laws keep the 
panies to the safer 
gages and bonds, 

Apparently the public 
it prefers for the time 


place its savings and investments in these 
guaranteed securities through life insur- 
ance policies. The fact that life insurance 


safety and conserva- 
the controlling 


has always stood for 
tism, that this has been 
factor in taking out life insurance by the 
average man, is again emphasized. The 
of the public in the advice of 
brokerage houses as to what to invest in 
has been impaired, while its confidence 
in life insurance remains at par. This 
apparently, has been the real reason for 
the big increase in life insurance writing 


since the first of January. Actually all 
the companies so far heard from show 
substantial increases since the first of 


the a. A few of those noted are the 
New York Life, Equitable, Metropolitan, 
Mutual, Ohio National and 
Northwestern Mutual. 
Immediately after the crash it 
(CONTINUED ON PAGE 26) 
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Equitable Had Big 


Six Days Business 


Tabulations for the first six 
working days of February, com- 
pleted by the Equitable Life of 
New York disclosed 21,000 appli- 
cations for $95,000,000 of ordinary 
life insurance, a volume A 
dented for any six-day period i 
its history. The figures do not ‘s 
clude group insurance nor income 
bonds and retirement annuities, 
which also show striking evidences 
of increasing public interest. The 
peak in volume was reached Feb. 
3, with 6,600 applications for over 
$28,600,000 of ordinary, a new 
company record for a single day’s 
business. The exceptionally heavy 
week just closed follows the larg- 
est January in the Equitable’s 70 
years of business, the ordinary life 
insurance issued that month reach- 
ing nearly $139,000,000. 

















Chicago Association Finds 
Way to Control Twisters 


CARRY FIGHT TO EXECUTIVES 


Cooperation of Members in Tightening 
at Sources Causes Return of 
Premiums on $750,000 


An effective weapon against twisters 
has been worked ‘out by the Chicago 
\ssociation of Life Underwriters which 
nine months’ operation has 
large cases totaling 
resulted in return of 
premiums to the ap- 


im over 
turned up 
$750,000 and 
almost all of 
plicants 

Chicago is one of the most prolific 
fields for twisters and until nine months 


seven 
has 
the 


avo conditions were bad. There were 
some offices that were well understood 
to have little scruples where they got 


the business and what sort it was, just 
so they got it. The Chicago i 
tion’s method of operation already has 
resulted, it B. Thurman, 
president, who is manager for the Mis- 
souri State Life, in “confusion” of two 
officials of companies and a_ stringent 
tightening on the part of most agencies, 
so that very difficult for a 
twister to business in Chi- 


Cave. 


associa- 


is said by K. 


now it is 
place this 
$200,000 Case 


Make Test of 


Che first prominent case was tor 
$200,000. Appeal to the general agent 
who accepted the business was fruitless. 
The net result was a change in method 
brought about by appeal to the home 
othice 

Other cases involved $130,000, $40,000, 
$30,000, $250,000, $60,000 and another 
$40,000. The largest case was one in 
which both policies had been taken up 
and rewritten on attained age by a na- 
tionally known “millionaire” producer. 
The association committee was success- 
ful in having this business canceled and 


rewritten as of original age. 
In one of these cases Mr. Thurman 
and the committee were met with eva- 


sions, they said, from the vice-president 
and then the president of the company 
which had issued the business. It was 
only after they had threatened to make 
an example of this case and publish all 
the facts together with the names, that 
a decision was made by the company’s 
officials to require return of the premium 


and canceling of the policy, Mr. Thur- 
Man Says. 

“Nobody ever will end the practice 
of twisting,” Mr. Thurman says, “but 
by cutting off the source of supply it 


will be possible to hold it within bounds. 
One Chicago general agent recently 
voluntarily canceled a $40,000 case and 
informed 


a $60,000 one as soon as we 

him they had been twisted. That is the 
way the agencies are cooperating with 
the association. 


“It is practically impossible to secure 
on a rebating charge. Re- 
received a complaint from an 
affidavit form that he had 


conviction 
cently we 
assured in 





been offered and given a 50 percent re- 
hate amounting to $ 33, after the 
agent had been unsuccessful in his at- 


tempt to deliver the policy on any other 


basis. We called the agent. He said he 
was busy that day but would come in 
the next. When he came he produced 
a letter from the assured exonerating 
the agent and claiming that when he 
executed the affidavit he had forgotten 
that he had paid the agent $1,333 by 
check and a similar amount in cash. 
Chat is the usual experience in rebate 


cases, but we are getting the upper hand 
on twisters.” 


Arkansas Office Moved 


Che state office of the American Life 
of Detroit is being moved from Little 
Rock to Searey, Ark. All business 
transacted in Arkansas will go through 
that office. J. T. Eubanks is state man- 
ager, 
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Vice-President W. C. Schuppel of the 
Oregon Mutual Life of Portland, who 
becomes executive vice-president, suc- 
ceeding C. S. Samuel recently resigned, 
has been in charge of agencies for the 
last eight years. The new business last 
year was $8,521,000, insurance in force 


$55,201,000, increase $4,453,000, 


SCHUPPEL 


Woods Agency’s New Mark 
Is $20,067,592 in Month 


Records in the Edward A. Woods 
agency of the Equitable Life of New 
York at Pittsburgh are made only to be 
broken. After hanging up in 1929 the 
greatest production of any general 
agency in the long history of life insur- 


ance, the force in January set the tre- 
nrendous 1930 pace in January of $20,- 
067,592 written business in 4,012 appli- 
cations. There are relatively few agen- 
cies that write this much in a year. 
Goal $100,000,000 This Vear 
This does not include $5,504,009 em- 
ployees group, which wou!d make the 
written total $25,607,592. For — th 


Woods agency it is a big step toward 
the goal of $100,000,000 new paid for Ife 
insurance this year, marking culmina- 
tion of a tive-year program when the 
agency celebrates its 50th anniversary 
this fall. 

January will long be remembered as 
the agency's most amazing month, Wil- 
ham M. Duff, president and manager, 
conunents. There were 13 days in which 
more than $500,000 was produced and 
tour better than a million days. Women 
representatives are given much credit for 
the big gains. Individual records ranged 
from 16 to 54 written applications, and 
individual volume ranged as high as 
$149,000. The Woods agency was founded 
in 1880, and is the largest general agency 
in the life insurance business. 


COMMISSIONERS’ MEETING 
PROFITABLE, THEY REPORT 


SAN FRANCISCO, Feb. 13.—An 
understanding on several important mat- 
ters was reached at the informal con- 
ference of insurance commissioners rep 
resenting Idaho, Washington, Montana, 
Oregon, Utah, Nevada and California 
during F. U. A. P. week here. Col. D. 
C. Neifert, Idaho commissioner, was 
elected chairman pro tem, and Clare A. 


Lee of Oregon, temporary secretary. 
No delinite action was taken on any 
matter, but the value of the conference 


was amply demonstrated, the commis- 
sioners report, and they express the be 
lief that the discussions will aid them 


materially. 








UNDERWRITER 


Annual Statements Bring 
Out Interesting Features 


SIGNIFICANT FIGURES 


SOME 
Notable Facts and Observations Give a 
Fine Picture of the Life Insur- 
ance Operations 








Of the total new business last year of 
$301, 861,255 produced by the Massa- 
chusetts Mutual, New York led with 
$61,567,278. Illinois was second with 
$27,631,122. Ohio was third with $25,- 
593,931. The other large states were 


Massachus- 
SIS 477,195; 


Pennsylvania, $21,514,842; 
etts, $19,156,162; Michigan, 
New Jersey, $12,998,350; Missouri, $12,- 
724,044. The rest were under $10,000,- 
000. 


Northwestern Mutual 


New York led in production for the 
Northwestern Mutual last vear, its new 





business being $49,841,825. Illinois 
came next with $39,337 There fol- 
lowed \\ isconsin, $34,698,450; Ohio, 
$31,326,600; Pennsylvania, $28,731,225; 
Michigan, $26,062,950; California, $16,- 
190,671; Minnesota, $13,415,250; lowa, 
$13,361,622; Missouri, $11,801,146; In- 


diana, $11,733,300. The rest of the states 
had less than $10,000,000, The states 
having the highest percentage of insur- 
ance written on policyholders previously 
insured in the company are as follows: 
Arizona, 53.06; Connecticut, 55.13; Dis- 
trict of Columbia, 53.69; Idaho, 54.63; 
Ilinois, 51.62; Indiana, 51.97; Kentucky, 
56.08; Maryland, 62.12: Massachusetts, 
59.41; Michigan, 53.49; Minnesota, 
55.03; Nevada, 5 
New York, 
homa, 52 : 
land, 50.95; 





New Jersey, 53.87; 
Ohio, 55.56: 


Okla- 
Rhode Is- 
Vermont, 


58.82; 






Oregon, 50 
Tennessee, 60.: 








70.46; Washington, 55.66; Wisconsin, 
o7.24. 
Some Interesting Facts 
The executive committee of the 
Northwestern Mutual reports the gain 
in paid-for business was 8 percent. Of 


the $379,939,583 total, 52.93 percent was 
written lives previously insured in 
the company: 88.5 percent is in whole 
life, 6.86 in endowment and 4.64 in term. 
In 1929 policies covering over $140,000,- 
000 were endorsed for settlement under 
installment and income plans. Of the 
assets 44.62 percent is in mortgage 
loans, 16.77 in policy loans, 19.87 in 
railroad bonds, 8.86 in other government 
and municipal bonds. The average pol- 
icy loan is $618, 


on 


Mutual Life of New Vork 


Last vear the Mutual Life of New 
York paid in disability benefits $2,663,- 


105. It paid out under the double in- 
demnity provision $1,264,453. Since 
Feb. 1, 1843, when it started, until Dec. 
31 last the company has paid in divi- 
dends $652,345,356. The average yield 
on its total investments last was 4.759 
percent. It gained in assets last vear 


$63,617,644. In its new business $510,- 
738,569, the average policy was $3,758. 
Of this total $437,192,594 was on life 
$36,806,117 on endowment and 
4.858 on others. The Mutual Life 
$270,048,069 invested in mortgages, 
the average vield being 5.161 percent. 
No loan was under foreclosure and no 
interest in default. It placed last vear 
$50,821,202 in first mortgages, the aver- 
age yield being 5.472 percent. Last vear 
its lapsed business was $3,314,452 less 
than the vear before. 






forms, 





New England Mutual Features 
The New England Mutual Life’s new 
business last year, $147,858,997, brought 
the insurance in force to $1,202,101,059, 
gain $88,294.96. The average rate of in- 
terest earned on all mortgage loans was 
5.5 percent. The average vield on bonds 
purchased during the year was 5.19 per- 
cent. The average vield on total in- 
vested assets was 5.45 percent. The 
average amount per policy of insurance in 
force is $3932, The average new policy is- 








February 14, 1930 


American Southern to 
Jom the Great Southern 


TWO COMPANIES TO MEKGE 
E. P. Greenwood Continues as the Head 
of the Combined Organization 
at Houston 


LAKE CHARLES, LA., Feb. = 
The American Southern Life of thi 
voted to merge with the Great Souther 


Life of Houston at a meeting of s 
holders. Both companies have now 
unanimous vote taken similar actio: 
deal will become effective immedi 
The American Southern has $9,000,0 
insurance in force and $850,000 assets 
The Great Southern Life has $225,000, 
insurance and $30,000,000 assets. | 
combined business will be approxn 
$235,000,000 with $31,000,000 assets. ( 
tal and surplus will be over $4,000.01 
The American Southern start 
1914 and is licensed in Louisiana, Arka 
sas, Mississippi and Texas. W. B. ( 
over has acted as general manager. vice- 
president and superintendent of agents 
Some time ago E. P. Greenwood, pres:- 
dent of the Great Southern Life, pur- 
chased an interest in the Ameri 
Southern. Mr. Greenwood is one of t 
successful executives of the southw 
who has brought the Great South 
its present handsome proportions 


sued last vear was $5459. The insuran 
sued on life forms was 77.2 percent. In tl 
eight-year period since 1921 the insurat 
in force and assets have doubled. Out 
every dollar received last vear 15 c 
were spent for expenses, 2 for taxes, © 
credited to policyholders’ account 
company has general agencies 
cities. The amount set aside for 
dends this vear is $10,400,000, dou 
amount six years 





ago. 


Connecticut Muatual Life 


The Connecticut Mutual Lit 
creased its premium income last 
from $1,486,770 to = $28,361,685 


larger proportion of the new business 
represented by ordinary life policies 
annuity premiums decreased from $ 
317,479 to $957,703 compared wit nr 
The appeal ef the security market 
doubtedly contributed to these result 
Although the lapse record of tl 
pany is unusually good, 7,300 
ceased for non-payment of premium ¢ 
ing the vear. Mortgage loans c t 
33.07 percent of the assets of $56,568 
Of the amount so invested $44,005.71 
in farm mortgages in seven st 
President James Lee Loomis states t! 
notwithstanding the unsettled « 











of agriculture and the readjustment © | 
farm values he believes that des 
farm loans will be good securit 

farm loans made last year returned 5- 
percent. The city mortgages ca! 
5.49 percent. Of the assets 45.11 
cent is in bonds. The stock 

are 5.25 percent of the assets. Bank 
trust company shares yielded | 
cent and railroad shares 4.84 
Ratio 


Mortality Higher 


ratio was 51 
46.17 the \ 
epidem 


The mortality 
as compared with 
vious. The influenza 
rectly responsible for 
creased loss. President Loom 
tention to the increasing nu 
deaths from automobile 
states that the double indem 
owing to this is increas 
sirable to have in a policy. 

The John Hancock Mutu iss 
showed an increase of $45 il 
1929, totaling $542,140,978 
paid business showed a gain 
amounted to $750,926,211, 
512 was industrial 
was group and $10,642,500 w 


consid ( 


accid 


sion 


$543,278, 


salary deduction. The insura 
totals $3,307,549,253, a gail 
cent. 
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John Hancock in 
Annual Meeting 


President Crocker Reviews Some 
of the Salient Points of 
the Year 


HITS SPORADIC DRIVES 
Declares that the Moderate Size Policy 
Is the Best for Agent and 


Company 
Explanation of the many changes in 
lisability clause and rates will ‘be an- 


nounced soon by the John Hancock Mu- 
tual. President Walton L. 
nounces a definite policy of underwriting 


Crocker an- 


retrenchment for this year. He says the 
nortality experience makes it impossible 

Hancock to be quite as 
the past. 
ments were made at the annual policy- 


for the John 


liberal as in These announce- 
holders’ meeting. 

The joint meeting was on 
Monday and on separate 
ventions of ordinary general agents and 


dustrial superintendents were held by 


agency 


Tuesday con- 


e officials. 


New Program of Disability 


“We are starting on an entirely new 
of disability coverage designed 
continuance and 
a requirement by state leg- 
slation,” Vice-president Fred E. Nason 
“Under the new conditions 
there will be a much more uniform type 


» assure its successful 


i coverage which will give a much bet- 
ter experience on which to base any tu- 
ture developments of disability provi- 


It is expected that the premium 
charges are adequate to provide ample 
rves and proper margins for claims 
which will make this bene- 
: : : om 
seli-supporting, as it should be. 


nd expense s, 


Some Details Are Given 


clause will be eliminated 
one substituted calling for 
months total disability for 
Waiver of premium, how- 
apply during the first three 
nths Income instaliments for men 
nu t 1 percent of the face, or $10 
nd. For women it will be $5. 
benefits will be granted for 

it ratable ages 15 to inclusive 
tor self supporting unmarried 

el tween ages 20 to 50 inclusive 
ve age limit for men will be 

earest 60th birthday and for women 
carest ith birthday. The minimum 
$1,000, and $2,000 for women, 

mum $25,000 for men and 
Waiver of premium will be 
eretofore for larger amounts 


$25,- 


The 90 day 


Cast 1 Ir 


1 nt. 


d insurance in excess o 


00 


wing comparative table shows 
nce in the new and old clause 
n various plans: 


Comparative Table 


ferred Risk Life 
S100 . y bs 
iowment at \ge 
ND x" . 20.45 18.15 

Twenty 1.41 1.2 
iowment 


wenty Years. 3.91 .48 


set of policies was announced. 
torms follow closely the ap- 
| the preferred life policy, in- 
general changes in pro- 
policy will be issued for 
at age following the 
f the life policy with provision 
nsured survives to age the 
all be paid as an endowment. 
ge was made in double indem- 
(CONTINUED ON PAGE 26) 
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Close Relations With 
Old Policyholders Pay 


Service and maintenance of 
close relations with policyholders 
pay in the experience of Charles 
L. Lewin, large personal producer 
in Los Angeles. In 1929 when the 
Wilshire Oil Company floated a 
bond issue Mr. Lewin covered 
two of the officials for $500,000 of 
business insurance. He also sold 
them each $100,000 personal cov- 
erage. Two years later another 
officer of the company took out 
$200,000 for the benefit of the oil 
concern and $100,000 for his per- 
sonal needs. He died last month 
and the payment of $300,000 death 
benefits so impressed the two sur- 
viving members of the firm that 
they each applied for $600,000 ad- 
ditional insurance of which $25,000 
was business insurance and $575,- 
C00 personal. Mr. Lewin reports 
he closed ten cases for a volume 
of $1,687,C00 in January. 














Disability Boost and Stock 
Recovery Increase Sales 


A rush of business in = agencies 
throughout the country mear the end of 
January caused by increased disability 
rates of several companies as of Feb. 1 
swelled the January written totals of 


many offices as high as 40 fercent over 


January, 1929, figures. In some offices, 
applicants stood in line in medical de- 
partments waiting to be examined. Par- 
tial recovery from the stock market 


shock also was a large contributing fac- 
tor. 

rhe Chicago district of the Equitable 
Life of New York paid for $7,278,100 of 
business, or 15 percent more than 
quota, and the entire central department 
paid for $27,380,285, or 28 percent over 
its allotment. Nine agents of the ‘Chi- 
cago district paid for more than $100,- 


its 


000 apiece, and two men paid for $275,000 
apiece. There were 32 who paid for more 
than $50,000 aprece in the month. 

The Chicago general agency of the 


Aetna Life paid for $1,633,000 and wrote 
$2,750,000 in the month, approximately 


40 percent increase over January last 
vear. S. T. Whatley ascribes most of 
the increase in his general agency to re 
covery from the market slump. 





Farm Lean Situation 


Not Bad, Say Bankers 








Describing as “far from the true situ 
ation” the recent report made by Secre- 
tarv of Agriculture Hyde on the meth- 


ods adopted by life insurance companies 
. - 
holding farm mortgages in the middle 


west, the board of governors of the 
Mortgage Bankers Association of Amer- 
ica, meeting in Chicago, gave a very 


different picture of this situation, backed 
up with statements from large life com 


panies. 

\. A. Zinn, Kansas City, president 
of the Mortgage Bankers Association, 
declared that life insurance companies 
have never been more favorable to the 
farmer, especially in the middle west 
both in renewing loans and extending 


periods of curtailment. 

Reports were read from 20 different 
large life insurance companies holding 
50 percent of all farm loans held by 
life insurance companies. Contrary to 
Secretary Hyde's statement, there is at 
present more money available for farm 
loans than customers for such loans 
The American farmer reduced, from his 
earnings, his indebtedness to life insur- 
ance companies alone $44,000,000 during 


1929. One large insurance company in 
creased its investments in new farm 
loans 50 percent in 1929. 





How a Millionaire Producer Works 





Julian Schwab of Indianapolis, 
agent of the Indianapolis Life, who up 
to two years ago had no previous ex- 
perience in that work, paid for more 
than $1,000,000 of business the first year 
he was with the company, and has al- 
ready passed the million dollar mark tor 
his second year in 10 months’ work, Mr. 
Schwab's success is largely due to his 
systematic and energetic industry. 

“I find,” says Mr. Schwab, “that some 
of the most effective work can be done 


in the comparatively early morning 
hours or after evening dinner, when it 
is possible to make a definite appoint- 
ment. A case or two in point will il- | 
lustrate. I made an appointment with 
a business man at his ofhce for 7:30 
a. m. He had stated on several occa- 
sions that he was too busy to see me 
during the day. I suggested the early 


appointment, which rather surprised 
him, and he agreed. At the appointed 
hour we met. He had not started on 
his routine work for the day, his mail 
had not arrived; everything was quiet 
about his office. I had one of the finest 
contacts possible. Twenty minutes was 
ample time for our conference and the 
matter was closed pleasantly and satis- 
factorily—my new found friend giving 
me an application for $10,000. He 
seemed to be pleased with himself that 
a really important matter had been got- 
ten out of the way at a time in the day 
when he was able to think clearly and 
without interruption. I enjoyed the ex- 
perience myself, 


Another Illustration Given 


“Another case, selected out of numer- 


ous ones of like character, was closed 
at the end of a very pleasant hour from 
8 to 9 p. m. spent with my prospect and 
his wife. It is interesting to note the 


reactions of husband and wife to a typ- 
ical insurance conversation. If, at the 
very beginning, you sense that the good 
wife is ‘for’ you, rest assured the 
ning is going to be enjoyable and you 
have nothing to worry about. If, on 
the other hand there is the least direct 
implied antagonism, you may 
likewise be assured that your ‘work is 
cut out for you,’ the remainder of the 
interview. This particular case was easy 
sailing because of the very friendly at- 


eve- 


or 


even 


Cecil Wilson Connects 
with Indianapolis Life 


since 
the 


has 


Cecil Wilson, who has been 
1926 director of sales promotion for 
Inter-Southern Life of Louisville, 
resigned to become field supervisor for 
the Indianapolis Life. He started his 
insurance the Greensboro, N. 
C., office of the Lincoln National in 
1922. He later became supervisor, and 
then assistant state manager. 

While with the Inter-Southern, Mr. 
Wilson did some very effective agency 
work in addition to his office duties 
director of advertising and sales promo- 
tion, 

Che Indianapolis Life is planning to 
enter North Carolina and Mr. Wilson 
will concentrate his activities on the de 
and Florida 


career in 


) 


¢ 


velopment of that st 
the next few months. 

Mr. Wilson was educated at the Uni 
versity of North Carolina and Duke 
University, Durham, N. C. While in 
won distinction as a writer, 
from time to ti conducted a 


column, “Whi W orld.” 


ate tor 


college he 
and 
newspaper 


has 


Guaranty Life Men Meet 


Forty state managers and = general 
agents of the Guaranty Life, pledged 
$3,000,000 in new business by the end 
of March, at the closing session of the 
annual two-day conference at the home 
office in Davenport, la. Harry J. Me 
Farland, Davenport special agent, was 


cited for having renewed 100 percent of 
the business written the previous year. 


an /[ 


| 


| 











SCHWAB 


JULIAN 


titude and manifestation of interest on 
the part of the wife. From this, and 
other like experiences, I have learned 





nlany important points relative to ap- 
proach, contact, and closing. 


Opens Way for Other Calls 


‘Another thing—a pleasing finale like 
this always opens the way for sugges- 
tions of relatives or friends on whom I 
might call; thereby adding to a real 


4 
prospect list. 

“And another thing; if there are chil- 
dren in the family, what an opportunity 
to present child’s endowment. We can't 

| afford to overlook any possibilities for 
rendering insurance service.” 

Long working hours, mind working, 
eyes and ears open, planning in advance, 
seems to up the formula used by 
Mr. Schwab. His success is indicated 
by the amount of insurance written and 
paid for,'which automatically makes him 


sul 


eligible for membership in the million 
dollar round table of the National As- 
sociation of Life Underwriters, two 
* years in succession, 


| Nebraska Commissioner 
Opens Fight on Twisting 


LINCOLN, NEB., Feb. 13.—Com- 
missioner Lloyd Dort of Nebraska, ad- 
dressing 200 life general agents and 
held men here, pledged efforts to stamp 


out twisting and misrepresentation, and 


ito bar “bootlee” sales of policies 


or has been performed. Each and every 
company has and should have preserved 
| to it, conduct upon the part 
of all competitors, the right to deal with 


| 
| its poli vholders 


| “Companies, ethically and morally,” 
| he said, “have the right to expect that 
| business acquired shall continue until 
jor policy has been lawfully cancelled 


by ethical 





“The policyholder is to be considered 
in our dealing with such practices. He 
loses when he trades in an old policy 
ior a new one, and to cause the losses 
that always occur, knowledge of which 
is kept from him, ts a grave offense 
against him perpetrated by an unscru 
pulous agent,” 

Takes Policy to Aid Charity 

\ $5,000 insurance policy to aid the 
poor and needy of Columbus, O., has 
been taken out by Carl M. Pfeiffer, gen- 
eral manager of a printing company, 
and active in the Charity Newsies, an 
organization of former newspaper cat 
riers. At his death the money will be 
paid in installments to the Newsies. 
Should the Newsies cease to exist, the 
money will go to the Children’s Hos 

! pital 
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Morton Declares Charges 
by Tebbetts Mostly False 





DENIES CONSPIRACY CLAIM 





Chairman of St. Louis Investigating 
Committee in Categorical Answer 
to Damage Suit 





LOUIS, Fel. 13.—Stratford Lee 
Morton, chairman of a joint committee 
of general agents, managers, producing 
agents and company representatives ap- 
pointed to investigate activities of some 
agents, in a letter to a St. Louis news- 
paper from Hollywood Beach, Fla., an- 
swers some allegations made by Lewis 
B. Tebbets, former agent for the Lin- 
coln National, in a suit for $200,000 
damages filed against 31 companies and 
33 agents and officials. Tebbetts charges 
conspiracy to put him out of business. 
“Practically every allegation in the 
published accounts of the suit is false,” 
Mr. Morton writes. “There has been 
no attempt by anyone to prevent Mr. 
Tebbetts from spreading any views re- 
garding life insurance that he may hold. 
No attempt was made to get any com- 
pany to refuse to take any business that 
he might write, or cancel his license. 
There has never been any objection by 
anyone to the policy Mr. Tebbetts has 
been attempting to sell, as many other 
companies sell similar policies. 
Objected to Sales Methods 


of. 


“The facts are, that a committee was 
appointed by the St. Louis Life General 
Agents & Managers Association and the 
Life Underwriters Association of St. 
Louis to investigate underwriting con- 
ditions in St. Louis. Mr. Tebbetts’ 
methods of selling his policy, not the 
policy itself, have been objected to. 

“The company employing him ob- 
jected to his methods six months ago 
and finally cancelled his license, after 
receiving a ‘round robin’ from St. Louis 
agents, saying that they could not sell 
their ‘Emancipator’ policy as new in- 
surance, but only where they were suc- 
cessful in getting a man to surrender 
his existing insurance. The admission 
that, except by getting a man to cancel 
his existing insurance, the policy could 
not be sold, tells the whole story.” 


BANKERS NATIONAL 
REGIONAL MEETING 


William McCallum, vice-president and 
superintendent of agencies of the west- 
ern division for the Bankers National 
Life in company with Hugh Branson, 
assistant superintendent of agencies of 
the accident and health department, and 
W. W. Gallaher, special home office 
representative, held a regional meeting 
of all Nebraska agents at Hastings at 
which the new participating policies is- 
sued under the new consolidated com- 
pany, Bankers National Life of New 
Jersey, were presented. 

The accident and health department 
is a new one recently opened under the 
management of Mr. McCallum. The 
“Banlic Completory Policy” offers life, 
accident and health, all under one policy. 
Mr. McCallum stated that the complete 
combination is issued with less premium 
than would be possible under either 
plan issued separately. 


Pollard, general agent for 
western Nebraska and W. W. Winter, 
general agent for eastern Nebraska 


were present with their entire staffs. 


Agency Magazine’s Name Changed 


The name of the Detroit Life’s 
agency magazine has been changed to 
the “Detroit Life Builder.” It was 
formerly known as the “Bulletin.” <A 
new cover design is being used which 
will appear in a different color every 
month. Several new feature columns 
have been added by B. E. Hopton, di- 
rector of field service, who is the 
editor. 
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Life Company Conventions 








WISCONSIN LIFE’S MEETING 


Commissioner Freedy Gave Some Ad- 
vice on the Conservation of Life 
Insurance Policies 


BY R. W. LANDSTROM 


MADISON, WIS., Feb. 13.—The 
Wisconsin Life held its agency conven- 
tion this week. Dr. Charles J. Rock- 
well, the insurance educator, and Insur- 
ance Commissioner M. A. Freedy were 
the headliners. President N. J. Frey 
welcomed the agents, Commissioner 
Freedy stated that insurance has now 
grown to be the greatest business in 
the country and hence has become the 
target for legislation. He said that life 
insurance had broadened its service and 
now has before it the problem of avia- 
tion coverage. Commissioner Freedy 
said that too much stress is being placed 
on quantity rather than character of 
business. He lauded the agents with the 
low loss ratio, stating that over selling 
was one of the primary causes of peo- 
ple dropping their insurance. He sug- 
gested that the compensation to agents 
‘be spread over a shorter period as one 
way to reduce lapses. The agent, he 
thinks, under such conditions would be 
much more interested in conserving busi- 
ness, especially during the first three or 
five policy years. 

In Wisconsin he said the state re- 
quests full details from its ‘companies 
where an agency contract has been ter- 
minated. This gives the department an 
opportunity to weed out those who have 
been dismissed because of bad prac- 
tices. President Frey was_ surprised 
when the agents presented him with 
35,000 applications as the result of a 
testimonial campaign for three days pre- 
vious to the meeting. The Wisconsin 
Life is operating in eight states. Last 
year its paid-for business was $4,400,000. 
Its gain was $2,725,000 insurance in 
force, which brings that item to $23,- 
302,436. It increased its assets by $425,- 
000 last year. 


NATIONAL FIDELITY MEETS 


Agents Gather at Home Office—Presi- 
dent Rice Gives Prizes—Dr. 
Huebner Speaks 


The National Fidelity Life held its 
convention at its home office in Kansas 
City, Mo. Dr. S. S. Huebner was the 
featured speaker. 

President Ralph Rice awarded prizes 
the president and vice-president of 
Front Rank Club. He gave a res- 
umé of the workings of the new pro- 
duction clubs. F. E. Young, actuary, 
discussed the new policy forms and Col- 
onel Ruby D. Garrett stressed the need 
of adult education in his talk “If I Were 
a Life Insurance Salesman.” 

“The Business Uses of Life Insur- 
ance” was the subject of one of Dr. 
Huebner’s addresses. He believes that 
the greatest development for the next 
two decades will be in the direction of 
business life insurance, especially as it 
may apply to the medium-size and 
smaller business. 

At the smoker and round table, R. H. 
Rice, Jr., spoke on getting the full value 
out of advertising; F. B. Neil, Jr., edu- 
cational director, spoke on the new ele- 
mentary course, and F. E. Young, ac- 
tuary, discussed new business possibili- 
ties. 


to 
the 


American Savings 


A two-day convention was held at the 
home office of the American Savings in 
Indianapolis with 75 agents from all 
parts of Indiana in attendance. Presi- 
dent Samuel Ashby, Charles W. Folz, 
vice-president and agency manager; A. 
N. Nasser, field superintendent at Terre 
Haute; W. A. McGath, general agent at 
Indianapolis, and R. L. McKechnie, 
secretary-treasurer, were speakers. 

The American Savings now has about 
200 men under contract after 15 months 
of active operation. Business is now be- 
ing written in excess of a million a 
month, 








Patterson Agency Achieves 
Record in Chief’s Absence 


Alexander E. Patterson, Chicago gen- 
eral agent of the Penn Mutual Life, was 
welcomed by his agency after a month’s 
absence at a dinner attended by 100 per- 
sons. Mr. Patterson in January, with 
officers and five general agents of the 
Penn Mutual, attended four regional 
general agents’ conferences throughout 
the United States. While he was absent 
a campaign for new business was con- 
ducted in an effort to write more cases 
than the previous record of 325 applica- 
tions in June, 1929, 

The agency wrote 391 applications for 
$3,171,384, a record, and paid for $1,- 
325,063, gain of 34 percent over January, 
1929. There were 102 participating 
agents, the leader securing 19 apps. 

S. T. Whatley, general agent Aetna 
Life in Chicago and president National 
Association of Life Underwriters, and 
E. B. Thurman, manager Missouri State 
Life in Chicago and president Chicago 
Association of Life Underwriters, Chi- 
cago, were among principal speakers at 
the dinner. Others were Harry Wright, 
millionaire producer Equitable of New 
York at ‘Chicago; Roger and Malcolm 
Vail, general brokers who place a large 
amount of business with the Patterson 
agency, and Herman Kramer, the 
agency’s leading personal producer. H. 
G. Swanson, supervisor for Mr. Patter- 
son, turned the agency back to its head 
with ceremony at the dinner. A fea- 
ture was a great blackboard on which 
individual totals were maintained and 
also presentation of a great sheaf of 
testimonial stickers representing the ap- 
plications obtained. 








Agency-Building School 
Now Being Conducted 


The Penn Mutual’s fourth agency- 
building school since Vice-President 


Hart took charge of the agency depart- 
ment opened in Philadelphia Feb. 10 
and will continue for three weeks. There 
are three primary subjects, as hereto- 
fore, recruiting, training and supervis- 
ing. Every feature of these three 
branches is thoroughly threshed out. 
In addition to the classroom work the 
students have actual practice in each of 
the three features. Director of Educa- 
tion Coffin is in charge. His assistants 
are James A. Preston, William A. Con- 
way, Osborne Bethea and John E. 

Gibbs, home office representatives in 
charge respectively of the metropolitan, 
eastern, central and western zones. 
Other experts will join in the instruc- 
tion. 

The attendance was from as far away 
as South Carolina, Louisiana, Little 
Rock, Oklahoma and Denver. The class 
numbers 17, seven general agents and 
10 supervisors. 

Alcoholism Deaths Increase 

NEW YORK, Feb. 13.—Alcoholism 
deaths increased again in 1929, reach- 
ing a figure six times the 1920 total. If 
allowance is made for wood alcohol 
deaths and foreign policyholders, the 
number is even greater than the 1911 to 
1917 pre-prohibition death figures, ac- 
cording to the Metropolitan Life, as 
based on records of its 19,000,000 indus- 
trial policyholders. It was discovered 
that deaths from this cause in the United 
States are six times greater than in 
Canada. 





App. a Day for Three 
Years, Farris’ Average 


Thomas J. Farris of St. Louis, 
the premier marathon application 
producer for the Missouri State 
Life in 1927, 1928 and 1929, wrote 
1,203 applications or an average 





well above an application a day. In 
the meantime he found time to 
take a honeymoon trip to Europe. 
His paid-for volume in 1929 landed 
him in fifth place among all of 
the producers of the company and 
second in St. Louis. He has been 
going at that pace for more than 
16 years. The secret of his suc- 
cess is he always keeps himself 
well supplied with live prospects, 
and he knows in advance what he 
will do the following day. 








Reports Group Business 
Triples Every Five Year; 


NEW YORK, Feb. 13. — Vice-presi- 
dent William J. Graham of the Equit- 
able Life of New York reports the 192 


group record of his company set nev 
high marks in all divisions. Group liie 
paid for was $225,118,649 and on the 
basis of volume credits used by the 
company, group disability totaled $50- 
752,090 and group pensions $4,322,408 


Several agencies made records, 11 pay- 
ing for over $4,000,000. William Duf 
at Pittsburgh led all agencies with $28- 


092,045, T. B. Sweeney of Wheeling, 
W. Va., was second with $23,767,655 
and Sheppard Homans of New York 


City was third with $19,315,341. 

Among agents, the leader was Sarah 
B. Smith of Wheeling, W. Va., M. Lee 
Alberts of Chicago being second and | 
M. Pfeil of Pittsburgh third. Mr. Gra- 
ham sums up progress of group insur 
ance as a whole since 1912, the leading 
agency of the Equitable writing more 
group last year than all companies com- 
bined in 1912. The Equitable’s total 
last year was more than the country- 
wide total in 1916. Last year’s total is 
estimated at $9,300,000,000, triple the 
1924 total, which was, again, triple the 
1919 total, this or a greater acceleratior 
showing every five years. 


COMMON STOCK HOLDINGS 
BIG TOPIC IN DOMINION 


Feb. 13. — The 
question of what percentage of an it- 
surance company’s assets may be it 
vested in common stocks without et 
dangering its solvency has _ becomt 
a live topic of discussion at Ottawa 
Since the recent crash in the stock mat 
ket, this question has assumed an im- 
portant aspect. The insurance branch 
of the department of finance is of the 
opinion that not more than 25 percent 
of a company’s assets should be > 
vested in common stocks, and it would 
appear that most of the companies 
seem agreeable to this proportion. Tht 
government intends to introduce @ 
amendment to the insurance act at the 
next session dealing with this matter, 
and it is thought that this legis slation 
will provide a limitation of 25 percem 


OTTAWA, ONT., 


Mutual Benefit Millionaires 


At the close of 1929 the Mutual Benefit 
Life had 13 men who had each paid fot 
over $1,000,000 during the year, not ine 
cluding surplus line and subs tandard 
business placed in other companies. The 
total production for this group an sounted 
to over $18,000,000. 

The leader is R. C. Wilson, of the : De 
troit agency, who produced $2,529 3,000. 
The next man was G. G. Terriberry, 





New York City. Detroit captured als 
No. 1 in number of lives, the agent be- 
ing A. P. Steler, whose total was 
940. Mr. Steler produced nearly $1,000 
000 in life insurance. 
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| Thrift is human responsibility trained to economical manage- 
_ | ment. 
| In its original and derivativeimport, the words “Economy” and 
aut. “Thrift” were homogeneous, and indeed, in their present, but sec- 
os ondary, meanings they are in accord, since they both signify frugal- 
lie BY ity and saving. 
* sa: It may be interesting to know that “Economy” was derived 
mit from a Greek word meaning “household management,” so that 
Du Thrift, in its derivative significance, is Household Management. 
1 S28. | Cc 
57.635, | Every man who has regard for the future successful “House- 
York } ° : ° - . 
| hold Management” (or Thrift) of his family must, by that very 
ae token, be thrifty himself. He may not necessarily be frugal or sav- 
and |. ing, but he is, in the original sense of the word, thrifty. 
insur- | ° ‘ ‘ > 
eading Saving, however, for the purpose of guaranteeing continuance 
Apes of good “household management,” is made easy for most men these 
Boom marvelous days through the medium of modern Life Insurance, and 
otal the instrumentality through which Thrift may be most serviceably 
Ne th prescribed for individual needs, is the trained, educated Life Insur- 
eis ance Agent. 
. The profession of Life Insurance in the United States, in recog- 
NI is . . . ; 
nition of National Thrift Week, set apart Wednesday, January 22, 
- Th 1930, as LIFE INSURANCE DAY, on which occasion men were 
te advised to seek expert advice about Life Insurance protection, and 
see Agents were urged to make special efforts to get the public to realize 
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Reject N. Y. Life Offer || FIGURES FROM DECEMBER 31,1929, STATEMENTS 
, ’ . 
DEMAND FULL FACE VALUE ||| ; LIFE COMPANIES. 
a Gain Prem. Total Benefits Tot 
. , . Total New Bus Ins. in Force in Ins Income nasa Paid ? Disb 
Vice-President Walker Buckner Is in Assets Capital Surplus i929 Dec. 31, 1929 in Force 1929 1929 1929 r 
$ : , 
Europe Endeavoring to Reach Aeme, Tex ee Mi re 100.000 2,042,950 be 
mer Savings, Mo 047 925,000 14, 019,605 7 
Amicable Settlement ae —  apeee or 686 (stows Brecher “224 
erksnire, MASS, .... $@0,092,006 ..260s . ° 050,812 2 7% 
aw Brooklyn Nat. ...... 200,000 160,076 ae 
Connecticut Gen. 3.000.000 7,394,165 a 
NEW YORK, Feb. 13.—German pol- Conservative, Ind. 100,805 BL 787 she > 
- a ¢ a , be -— 3 Cosmopolitan, Kan 100,000 14% 
icyholders of the New York Life, rep- | jeureka-Maryland 350 000 i 
resenting $25,000,000 of pre-war busi- | Farm. Un. Mut., Ia... = 847,656 = ...... 5,500 ; 
ness, held a meeting at which the offer | Fidelity Mut., Pa er 801 18,789,331 14,358,448 19,918,513 14.2 
of the American company to increase | (°°. won — s 908 000 - son te Ry RR 8 
ireat- es é ~ ° > a ‘ 3 31,302 0,708,228 20.8 1 
the settlement of claims was rejected, | John Hancock Mut... 542,140,977 °...... 144,742,169 65,298,505 99,97 
the demand for 100 percent of face value ry rete, 100,600 352,257 100 195.34 
being repeated. Vice-President Walker | yiiar Miss 200.000 oe id eons 
A . . ° a QP, MISS, ..ceeee 300, : 605 7 { 
Buckner, in charge of European busi- | Liberty Nat... Ala 216,955 585.608 248,698 .* aa 
ness, which is now being liquidated, is | Manh. Nees N.Y... Hoye 3,802,197 31,314 
. ~ . A ( a a, ato, . , 97 
in Europe endeavoring to work out an | Ministers Mut.. at — ... 1.239 
equitable basis of adjustment. The Mut. Ben. Life, N. J.. 647,276,842 $1,747 
German business was written in marks | N@t Greurity, TEX: rte tt 224,2 
and the reinsurance was on a basis of | New Eng. Mu., Mass.. 236,833,881 88,290,496 25,602,381 a anne 
marks, which would have reduced the | Nev States, Ind...... 7,942,067 oonres 10,849,010 
policies to $500,000. The company has | prezon Sut. Ore.... sencts ean TER 
offered an additional $3,000,000 settle- | People’s Life, Ind.... 300,000 400,000 47 191 
ment, but states that the New York in- te Pex. «++. sagednne 20 ah on 797 
surance department will not allow a] volunteer St., Tenn.. 1,250,000 "500,000 + 
greater fund for this purpose. The Ger- panes Benefit, Nebr. 200,000 at 506 606,487 Ms 
. MME ccceccs 28,6 563 56,9 8 96 > 6.9 
man policyholders have appealed to the Wisconsin, Life eeovee ROBIE = ccccns 220,651 ae TT wae nae $949 
reich’s board of supervisors of insur- | - - ; sl sess teeta ‘ 
; Ft: reserve surance ‘e $52,404,680. 
ance for action in their behalf. “Gain in legal reserve insu mrecigedacnsters 
a $343,278,512 industrial, $50,947,400 group, $10,642,500 whol. sal. deduct. 
SIMON SPEAKS AT TAMPA | ——— , 
Millionaire Producer " @tee Tips on Simon of New York, special agent | work, careful attention to policyholders, | their business. 
ith R B. Hul 4 Equitable Life, and lecturer on insur- | and understanding of what insurance Mr. Hull's address was on “Life Ip- 
Program wit oger B. Hull an ance of New York University, and | may do for men and women were pre-| surance and Its Place in the Nation 
S. F. Thompson Roger B. Hull of New York, managing sented. Mr. Simon told of the national | He emphasized its importance in that 
director National Association of Life | convention in September at Toronto, and | it provides a boon to business and pal. 
TAMPA, FLA., Feb. 13.—The first | Underwriters. of his work as chairman of the program | icyholders by enabling them to finance: 
of a series of Florida life conferences Mr. Simon spoke on the three essen- | committee. | and otherwise assure the maturing of 
was held at Tampa under auspices of | tials of life insurance success, following | Efficiency in its broadest sense was | their plans. 
the Life Underwriters Association, of | largely his well known lecture on that stressed by Mr. Thompson, speaking on | 
which T. J. Miles, general agent Guar- | general subject. He backed up his no- | “Captains. He says that as captains | Wayne B. Smith of Amory, Miss., has 
dian Life, is president. The speakers | tions of how to get business in his rec- | of industry built efficiency into their or- poem ee ene the ions 
were S. F, Thompson, home office rep- | ord of $16,000,000 written in the last ten | ganizations, life leaders will build better | Hayes, and will operate out of the Jack. 
resentative Penn Mutual; Leon Gilbert! years and $2,000,000 in 1929. Patient | and increasingly effective methods into | son office. 
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is no stock, 


the premiums received by $30,414,799. 











| CASH INCOME _DISBURSEMENTS 
Susie nm Seieciiaitis he ae eee ke mmm eMe ae $19, 117, 553.90 Death Claims a ee a a i a ceca $ 4,923,683.00 
| I BE eo cacanecccceccasues 6,202,725.89 Matured Endowments ..................... 868,570.00 
Consideration for Life Annuities............ 1,025,563.21 Cash Surrender Values .................... 2,732,112.12 
| Considerations for Supplementary Contracts. 434,858.52 Dividends Paid Policyholders.............. 5,026,474.02 
Dividends left with Company............... 311,644.84 Dividends left with Company............... 166,545.75 
er os. covasedeendesese 80,169.15 a ct 970,496.06 
Supplementary Contracts .................. 249,726.18 
A 55,759.83 
Accidental Death Benefits ................. 103,200.00 
| 
| Total Paid Policyholders................... $15,096,566.96 
All other Disbursements................... 4,519,843.54 
| Er eee aE Fina 172, 515.51 iat edecutiebeetb bead $19, 616, 410. 50 
| ASSETS — LIABILITIES 
Government, State and Municipal Bonds, PY POE duccnedacasccadssetredevses $104, 346,669.72 
Market Value .........sscccssccccees $ 26,715,005.00 All other Reserves ............0.cceeceees 11,354,051.00 
Public Utility Bonds, Market Value........ 10,033,990.00 Policy Claims Reported, Proofs not Complete 295,775.81 
| Public Utility Preferred Stocks, Market Policy Claims Estimated but not Reported. . 160,000.00 
| Value eceetes [PARE PENA TEES OEE WA 104,000.00 Policy Claims Resisted ................... 1,000.00 
| Mortgages, First Liens ................... 59,865,302.57 Endowments and Annuities in Process of 
ND senntcacccccesscessesacesves 22,891,716.15 I ST 56,680.31 
Real Estate, Book Value.................. 4,056,930.32 Premiums Paid in Advance................ 9,079.27 
Cash in Banks and Office................. 813,720.31 Taxes Payable in 1930.................00 523,576.81 
Interest and Rents Due and Accrued....... 2,797,349.13 Dividends Due and Unpaid................ 323,968.79 
Deferred and Unreported Premiums........ 3,280,012.26 Dividends Held and Accrued, Interest 
SD TUG GIS GE oc vce cccsccciccsess 702.89 PL. winwencccccccccswvesecdcaseses 1,209,535.10 
Surrender Values Unclaimed ............. 2,915.74 
Gross Assets at ie hrai ee ee eck a ad a rere $130,558 ,728.63 Dividends Payable in 1930 ................ 4,627,954.00 
Non-admitted ...........-.seeeeeeereeees 6,438.55 Contingent and Other Liabilities........... 158,511.68 
General Surplus, Market Value............ *7 482,571.85 
eee een ee iene ghd iti 552,290.08 — Cee eee $130,552,290.08 
*General aie at Par Value....... $7,590,766.85 


*General Surplus at Amortized Value $7,808,085.21 


DURING 1929 


The Company issued $74,566,223 of paid-for new business, of 
which 34.63% was on the lives of old policyholders. 

It increased its insurance in force by $31,586,713, bringing the 
total outstanding insurance in force to $597,193,119. 


MUTUALITY 


The National is a purely mutual Company, devoted to the interests of its policyholders, and adheres to 
conservative methods in underwriting and investment. 
and the Company issues participating policies only! 


All of its property belongs to the insured. There 


It has paid policyholders since organization $225,290,358, which, with assets to their credit, exceeds 





On request a more detailed statement of the Company’s business will be supplied. 























THE 


NATIONAL 


UNDERWRITER 


February 14, 1930 























SUPERVISOR 


ASE thirty to forty. An ex- 

perienced general agent or 
local manager who has shown 
ability and results in develop- 
ing territory and men, and 
aspires to Home Office agency 
organization activities. 
must be able and willing to 
travel almost constantly, seek- 
ing and contracting with new 
manage 
commensurate with qualifica- 


tions. 


tunity to rise. 


Non-participating company, 
old, strong, and operating from 
coast to coast. 


Reply in confidence. 


Address O-77, 








Wanted — 


He 


rs. Compensation 


An exceptional oppor- 


The National 
Underwriter. 











Investment Valuations Not 


Affected By Stock Crash 





SUN LIFE HAD LARGE GAINS 





Annual Statement of the Montreal Com- 
pany Brings Out Effect of 
Year’s Work 





Much interest is taken in the annual 
statement of the Sun Life of Montreal. 
President T. B. Macaulay, who is one 
of the outstanding executives of the 
country, is regarded as a very shrewd 
financier. The interest in the Sun Life 
centers about the effect of the stock 
market crash on its investments, a part 
of which were in high grade common 
stocks. The annual report shows $568,- 
000,000 assets, gain $79,000,000. The net 
surplus was $60,297,000, gain of about 
$6,000,000. The company always under- 
values its securities. President Macaulay 
calls attention to the fact that the Sun 
Life not only undervalued its securities 
below the market price of Dec. 31, but 
made a further reduction of $30,000,000. 
In addition it carries $12,500,000 reserve 
for market fluctuation which was not 
affected by the crash of last November. 
It is pointed out in the report that the 
common stocks at their lowest point did 
not reach the values given them by the 
company by a number of millions. 


Insurance Account 


The insurance account shows a strong 
advance. Its insurance in force is $2,- 
401,000,000, increase $505,000,000. The 
new business was $654,451,000, increase 
$213,000,000 or 48.3 percent. The United 
States ‘business showed an increase of 
85.4 percent. The premiums were $120,- 
000,000, gain $17,000,000. The gross in- 
come was $172,870,000, increase $31,884,- 
000. The surplus earnings were $42, 
863,000. Dividends assigned to policy- 
holders were $2,606,000. The amount 
paid policyholders was $69,174,000. 

The gross interest earned on its mean 
invested assets including rights of exer- 
cise was 7.2 percent. Interest earned 
exclusive of rights was 6.6 percent. The 
report shows that the Sun Life has re- 
ceived increased annual dividends of over 
$1,000,000 since Oct. 1. The company 
is receiving approximately $3,500,000 a 
year in regular dividends on its common 
stocks in excess of the dividends which 
were payable at the time they were pur- 
chased. 

President Macaulay emphasized the 
fact that the company does not invest 
with an eye on stock market prices, but 
rather seeks securities with earnings 
which will increase in years to come. 
He declared that the permanent investor 
should be little concerned with prices 
bid for securities on the stock exchange. 


Investment Feature 
Appeals to the People 





Louis Gibberman, one of the star 
agents of the Union Central Life in 
New York City, says that everyone is 
talking about investments now owing to 
the financial crash. He declares it is 
a good time to talk investment to life 
insurance prospects. Almost all people 
who have had securities have been 
struck more or less by the cataclysm. 
Here is his approach: “Suppose you 
give me an order for a $5,000 invest- 
ment fund to be paid you at age 58 if 
you live. That means you have 37 years 
to pay for this $5,000 investment. You 
are 21 years of age now.” He says that 
life insurance is one of the best invest- 
ment plans for any person. He is mak- 











ing the investment approach because 
the minds of the people are running 
along conservative lines. 

issue E. E, Andrews 


In last week's 


was said to be with the central branch 
of the New York Life in Chicago. It 
should have been clearing house branch. 








| Alpha to Omega | 








0. J. LACY 


Stimulating interest in Lacy month, 
the Minnesota Mutual Life has gotten 
out a unique folder which displays Vice- 
President O. J. Lacy from beginning to 
end. On the cover is an up-to-date cut 
of the good looking official. Through- 
out the booklet there are cuts of Mr. 
Lacy starting at age four as he was 
seen at Prairie du Chien, Wis. Then a 
handsome lad is shown at the age of 19 
after he left high school. Another cut 
displays him as a transit man in the 
Turtle mountains in North Dakota. 
Then he is shown as a soldier in the 
Mexican border trouble when he was 
stationed in camp at Douglas, Ariz. He 
is again displayed in a float at Sidney, 
Mont., when he was general agent of 
the New World Life. Again he is 
shown as a first lieutenant in the engi- 
neers during the world war. A fishing 
picture is shown of him as he reached 
the more dignified stage. Then there 
appears a family group. He has three 
sons and two daughters, the oldest boy 
being a pupil at the University of Min- 
nesota. Altogether it is a story of a 
successful life of romance, work and 
achiev ement. 


Lincoln National Life 
Sectional Conventions 











The second regional meeting of the 
Lincoln National Life, including agents 
in Indiana, Ohio, Michigan and Ten- 
nessee, was held at the home office. Dr. 
Charles J. Rockwell, the life insurance 
educator, was the headliner. Vice-Pre:i- 
dent Walter T. Shepard presided at the 


meetings and banquet. Pre diem Ar- 
thur F. Hall spoke at the banquet. 
Other speakers included Manager o 


L. Dern, Superintendent o! 


Agencies A. 
Assistant Super- 


Agencies V. J; Harrold, 


intendent 7 Plogsterth, Medical Di- 
rector W. Shccan and some of the 
agents. Mrs Z. Z. Brown was given an 
ovation on her winning the C. L. U. 
degree. Mr. Plogsterth spoke on salary 


savings, in which field the company 35 
making much progress. 

The Fort Wayne convention was t 
second of the 1930 sectional meetings. 
Similar conventions will follow at Kat- 
sas City, San Antonio, and Los Ange!es. 
Dr. Rockwell will speak at each of thes? 
conventions also. 


re 


Joins Home Office Staff 


C. W. Noble, manager of the Mutual 
Trust Life in the Pacific northwest, 
joining the home office organization ™ 
Chicago. and will give particular atte! 
tion to developing Illinois. He was field 
representative for the Mutual Benelt 
Life before going with the Mutua 
Trust. 
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TODAY-- 


Among the Leaders of Our Nationy 
Stands the Successful Insurance Underwriters 





To these two immortals, our 

country paps tacit tribute this 

month, and again rebverentlp 

cherishes in memory their 
noble leadership. 








ABRAHAM LINCOLN, 
The Great Emancipator, 
was born one hundred 
twenty-one years ago, on 
February 12, 1809. 


—= a 
the GEORGE WASHINGTON, 
was The Father of His Country, 
He was born one hundred ninety- 
ney, cight years ago, on February 





fJ<e 


=|) IN A MODERN way, IN A MODERN WAY, 
— | the successful insurance underwriter of today the successful insurance underwriter of today 
Min- | is perpetuating the principles and ideals of is materializing the altruistic doctrines and 
pt | human independence and freedom, as ac- theories, as proclaimed by the foremost 
| claimed by the founders and leaders of our thinkers of the world.— 

= | eco e a ee eee ee and, 


- Underwriters In Our Own Company Are 
“| Successful, because - - 


be | O O —is manned by field-minded men, 
‘the | UR RGA N IZATION —is powered by progressive producers, 
a | —is expanded by personalized supervision, 
A. is geared upon a successful past record, 
Mi. | —is meshed in a strictly modern present, and, 
a is gliding full steam ahead for the future. 
U. 


—If you have a friend who is unattached, tell him to write us. MWe have desirable openings for the right men in California, IIli- 
nois, lowa, Michigan, Minnesota, Ohio, Oregon, Pennsylvania, South Dakota, Texas, Washington and Wisconsin. 


: THE OLD LINE LIFE INSURANCE COMPANY OF AMERICA 


Home Office: Department 905, Milwaukee, Wis. 
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NEWS OF COMPANIES 














ATLANTIC LIFE COMMENDED 


Company Undergoes Searching Exam- 
ination by Four State Departments 
and Draws No Criticism 





The Virginia, Tennessee, North Caro- 
lina and Illinois departments have made 
an examination of the Atlantic Life cov- 
ering the period from Jan. 1, 1926, to 
Dec. 31, 1929. The report says that its 
affairs are in the hands of able and ex- 
perienced men. In referring to Presi- 
dent A. O. Swink, the report says that 
for many years he was in charge of the 
A. O. Swink agency of the company, 
covering Virginia, District of Columbia 
and part of North Carolina. The rec- 
ords indicate that a very large percent- 
age of the business was produced 
through this agency under Mr. Swink’s 
direct management. The report states 
it is understood the policy of President 
Swink will be to enter new territory 
conservatively with a view of increasing 
volume. Furthermore the report says: 
“Your examiners feel that the company 
is exceedingly fortunate in having a man 
of Mr. Swink’s executive ability and 
personality at the helm.” 

The company receives commendation 
for its fairness and promptness in pay- 
ing claims. Its total premiums last year 
were $4,694,169. The total income was 
$6,161,533. It paid policyholders $3,- 
194,274. The total disbursements were 
$4,882,642. The assets are $22,188,507, 
capital $1,000,000 and net surplus $647,- 


457. Of the assets $13,584,497 are mort- 
gage loans. Its participating insurance 


in force is $112,058,200 and non-partici- 


pating $66,076,357. Last year $120,000 
was paid-in stockholders’ dividends. 
The company is given a clean bill of 


health in every respect and there is no 
criticism found in the report. 





STATEMENT SHOWS PROGRESS 





National Life of Vermont Made Excel- 
lent Gains in All the Important 


Items 
The National Life of Vermont, one 
of the conservative companies, wrote 
last year new paid for business $74,- 
566,223. Its insurance in force is $597,- 


assets $130,- 
surplus $7,- 

premiums 
$27,172,516, 
total dis- 
eo nts $19,616,411. President F. 

. Howland states that the great decline 
in stock market values had no appreci- 
able effect on the assets except to en- 
hance them slightly because of the in- 
crease in the value of high grade bonds. 
Although last year showed a_ heavy 
general mortality the company’s experi- 
ence was lower than in 1928. As to 
the manner that claims are paid it is 
interesting to see that the National Life 
is resisting only one claim it being for 
$1,000, The Vermont department in its 
examination calls attention to the Na- 
tional Life’s long record of fair dealing 
with policyholders. It comments fa- 
vorably on its investments and says that 
the funds are managed with care and 
ability. 


193,199 increase $31,586,713; 
552,290, increase $7,936,933 
increase $824,001, 
554, total income 











$19,117 
paid policyholders $15,096,567, 


Colorado Life 


The Colorado Life had $8,737,224 in- 
surance in force and total assets of $1,- 
$43,324 at the close of 1929. Increases 


are reported in outstanding insurance of 
93 percent; income, 70 percent; 
27 percent, and surplus, 116 
Montana was entered last year, 
more recent territory includes Arkansas, 
New Mexico, Texas and Arizona. Jan- 
was the largest month in its his- 
when $1,027,500 business was writ- 


assets, 
percent. 
while its 


wary 
tory, 
ten, 


NEW HEAD FOR ATLAS LIFE 


Bank Trust Officer Elected President of 
Tulsa Company—Further Ex- 
pansion Planned 


TULSA, OKLA., Feb. 13.—Donald 
S. Ross, assistant trust officer of the 
First National Bank & Trust Company, 
has been elected president of the Atlas 
Life of Tulsa. Mr. Ross has been in 
Tulsa since 1919. In 1926 he was made 
vice president and treasurer of the Tulsa 
Trust Company, which had just been 
organized. Upon the consolidation of 
the Tulsa National Bank & Trust Com- 
pany with the First National Bank & 
Trust Company, Mr. Ross took his pres- 
ent position as assistant trust officer. 


The Atlas Life is now operating in 
Illinois, Kansas, Missouri, Arkansas, 
Texas, California and Oklahoma, and 


plans soon to enter Arizona and New 
Mexico, according to Johnson D. Hill, 
executive vice-president. 


Deny Occidental Is Sold 


Rumors current for a year or more 
that control of the Occidental Life of 
Los Angeles has been purchased by 
Bank of Italy interests are denied by 
R, J. Giles, secretary and general man- 
ager of the Occidental, and by officials 
of the bank at San Francisco. A few 
years ago the Occidental Life, formed 
an agency connection with the Ameri- 
commercial Corporation, a subsidiary of 
the Bank of Italy, at Los Angeles, and 
since that time reports have been cur- 
rent that control of the life company 
had been sold to the bank, but in each 
instance they have lacked confirmation. 


Becker Heads Continental 


Charles E. Becker has been elected 
president and chairman of the board of 
the Continental Life Underwriters of 
Denver, succeeding B. R. Reed, resigned. 
Clay I. Reed was elected vice-president 
and director of sales and J. G. Vaughan, 
former deputy insurance commissioner 
of Texas, was elected director of the 











Continental National Life. Last year 
beginning in February $4,147,500 of new 
business was issued. The Underwriters 
is the holding company of the Continen- 
tal National. 

The Continental National Life is going 


to issue two new policies, a 10-year 
term with convertible features and a 
non-participating 20-payment life. with 


coupons to cover guaranteed dividends. 


Bankers Reserve Life 
The Bankers Reserve Life of Omaha 
in issuing its annual statement shows 
assets $21,474,079, capital $100,000, un- 
assigned surplus $1,550,512, insurance in 
force $130,096,069. It paid beneticiaries 
last year $2,007,386. The Bankers Re- 


serve is one of the well managed com- 
panies that is constantly making prog- 
ress. It will increase its organization in 


Michigan, Illinois and Indiana this year 


and is now looking over the field pre- 
paratory to appointing managers at im- 
portant points. 
Mutual Benefit Figures 
The Mutual Benefit Life of New Jer- 


business 
Insurance 
Dee. 


sey paid for $233,000,000 new 
in 1929, a $3,800,000 increase. 

in force totaled $2,417,000,000 on 
31, a $109,000,000 increase. 


American National 


The American National of Galveston 
shows insuranc e in force $604,973,097, in- 
crease $: 38,: 2309, assets $3 8.014.715, 
crease capital $2,000,000, 
surplus 859,662, increase $638,5 
This is 25th annual statement 





its 
shows progress from the very start. It 
has paid policyholders since its organi- 








zation $35,275,036. 


Its gross income per 
month now exceeds $1,350,000. 





All-States Life 


The All-States Life of Montgomery, 
Ala., wrote $15,000,000 new business in 
1929, 

It began business Jan. 1, 1929, and 
issued its first policy after April 1. It 


has $13,195,948 life insurance in force 
and $2,530,000 accident insurance. Its 
resources total $783,080. It has $711,- 
378 surplus. 

In the four southern states, the fol- 
lowing amounts of insurance were put 


in force in the number of days desig- 
nated: Alabama, $9,850,448 in 363 days; 
Georgia, $1,941,000 in 43 days; Missis- 
sippi, $1,134,500 in 213 days; Tennessee, 
$270,000 in 171 days. 





Home State Life 


The Home State Life of Oklahoma 
City wrote $4,840,349 new business from 
July 29, 1929, when it started business, 
to Dec. 31. Of this $3,406,349 was in- 
dustrial. 


Gulf States Increase 


The Gulf States of Jackson, Miss., is 
increasing its capital from $25,000 to 
$200,000. This company is closely allied 
with the new Standard Life of Jackson 
and is headed by J. T. Thomas as chair- 
man and G. W. Covington, president. 
Niles Moseley is general counsel. The 
company was organized by interests in 
the automobile sales business and is 
specializing on insurance covering in- 
stallment purchases. 


Toombs to Testify as to 
Claims on International 


Sr. LOUIS, Feb. 13—Roy C. 
Toombs, former president of the Inter- 
national Life, has agreed to come to St. 
Louis voluntarily to testify before Spe- 
cial Master Conway Elder in the re- 
ceivership of the company. 

The receivers desire to obtain his testi- 
mony regarding several claims against 
the company, including that of E. P. 
Greenwood and the Great Southern Life 
for $500,000 loaned Toombs in Septem- 
ber, 1927, on 9,000 shares of International 
Life stock, and for $125,000 attorney fees 


and interest. Mr. Greenwood has an- 
other claim for $100,000 on stock pur- 
chased from Jacob L. Babler, former 


vice-president of the International Life. 
The soquwere have virtually decided to 
accept Mr. Greenwood’ s offer to accept 
receiver's certificates as security for the 
payment of his claims and to allow the 
receivers five years in which to pay the 


debt. 





Company Notes 





The Atlantic Life has been admitted to 
Oregon. 

The Midwest Life of Lincoln, Neb., is 
entering Oklahoma. It is withdrawing 
from Wyoming 

The New World Life has declared a 


dividend of 8 percent, or 80 cents a share, 
payable Marcn 1. 

The Montana department 
the Mountain States Life of 
Cal., and the Pacific Northwest 
Great Falls, Mont. 

The Lincoln Liberty 
Neb., has applied for 
It now operates in Nebraska, Kansas, 
Missouri, lowa, South Dakota, Colorado, 
Wyoming and Oklahoma. 


The Wabash Valley Mutual Benefit of 


has licensed 
Hollywood, 
Life of 


Life of Lincoln, 
license in Texas. 


Lawrence, Ill., has been licensed by the 
Illinois department. The Security Mu- 
tual Benefit of Centralia, Ill., has been 


licensed under the mutual benefit laws 

The Colonial Life of High Point, N. C., 
will enlarge its field of operations and 
will conduct a campaign for business in 
South Carolina. It has been operating 
only in North Carolina and West Vir- 
ginia. 

The charter of the Watchtower Mu- 
tual Life of Houston has been approved 
by the Texas attorney general's depart- 
ment. The company is without capital 
stock and will write life insurance on 
the level premium plan. 
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Had a Vision - - 
FRANK P. MANLY 
President Indianapolis Life 
Years ago, when President Frank P. 
Manly of the Indianapolis Life carried 
a rate book in Chicago for the Equit- 
able Life of New York, as he pounded 
the streets he had a dream of a com- | 
pany of his own that might emerge in 
due season as a western company, a 
mutual company, one that would make 
a record for low net cost, furnish ex- 
cellent policyholders’ service and be re- 
garded as clean as a hound’s tooth in 
every particular. Mr. Manly went to 
Indianapolis and became manager of the 
Prudential. Then he started the In- 
dianapolis Life, being the head of the 
organization, its chief agent, chief cook 
and bottle washer, office boy and what 
not. In fact, Mr. Manly was the In- 
dianapolis Life. | 
It has been 24 years in business and 
has grown steadily each year until now 
it has $97,000,000 of insurance in force. 
Mr. Manly has had an eye single to the 
best interest of policyholders. He has 
believed that it could be demonstrated 
that a western company could be built 
and developed along conservative and 
progressive lines and would not plunge 
or be influenced by distant and alluring | 
mirage. It has $43,000,000 in force in 
its home state and $18,000,000 in force 
in its home city. That is a record of 
real achievement. The Indianapolis Life 
is typically a company of fine quality. 
It is the incarnation of the high prin- 
ciples and lofty ambition of Frank 
Manly.—C. M, C 
e 
Change Is Made in Rules 
as to Group Insurance 
The companies that are members 
the Group Life Association |! 
amended two rules to read as follows: 
Companies should discoura t 
transfer of group insurance fro 
company to another and field re 
tatives should be prohibited fro 
mitting group propositions to en 
on any plan (life, disability, «de 
dismemberment or annuities) whe suc 
coverage is carried in another compu 
If an employer requests an «ag 
submit such a plan, the agent ould 
immediately refer the matter to h n 
office. In order to discourage tt sfers 
no commission should be paid to y= 
liciting agent or broker for in I 
transferred under a group polis Dp 
viously in force in another compas 
Unions, for group insurance Pp 
should include only unions covering 
ployes of more than one employe! except 
in the case of employes of federal ‘ 
state governments or municipal 
Commissions, both new and renewal, ! 
group insurance on unions should be" 
more than one-half of the corres a — 


regular group rates. 
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FIGURES 

Tell The Story 
of 

B. M. A. Growth 


$48,655,986.00 New Life Insurance 
Delivered in 1929 


Although but ten years since our first Life Insurance 
policy was issued, giant figures are required to repre- 
sent the 1929 volume. $48,655,986.00 was issued and 
delivered, increasing the amount in force to $87,041,- 


307.00. 


Once more the new Life Insurance issued, and 
the total in force, is greater than that of any 
other company of equal age in existence. 


$422,041,307.00 Insurance 
In Force 


Under B. M. A. complete financial service, 
there is a total of $422,041,307.00 insurance 
in force. It is divided as follows: 


Death Benefits Under Accident 


REN 4-06 500.08 +e08eeue $242,300,000.00 
Double Indemnity ............. 92,700,000.00 
Be rar 87 ,041,307.00 





$422,041 ,307.00 





$1,181,848.61 
Of Capital and Surplus 


NE i cee awe bbe dane weed $6,564,460.63 
(Every dollar of assets is invested in accordance 
with the rigid laws of Missouri, and in compli- 
ance with the laws of the 30 states in which the 
Company operates. ) 


EMI 6 66 co snc disinenencecdcens oes 
(The chief item of liability is represented by the 
legal reserve of $5,065,914.80 to meet future pol- 
icy obligations and to continue monthly income 
payments to the thousands of disabled policy- 
holders whose recovery has not yet been re- 
ported. ) 


Surplus to Policyholders..............$1,181,848.61 
(Including Capital Stock of $500,000.00. ) 


Changes and Additions for 1930 


The addition of Group Accident and Health in- 
surance to our present extensive service (Group 
Life, Corporation, Partnership, Educational and 
all forms of standard Life and disability con- 
tracts that already comprise B. M. A. service). 


2. The addition of our “Premier” Accident policy, 
providing $7,500.00 principal sum and $125.00 
monthly benefits at an annual cost of $25.00 to 
preferred risks. 


oa 


3. The incorporation of a Casualty Company to be 
operated in connection with our present business. 


4. The extension of our business eastward into Penn- 
sylvania, increasing the number of states in which 
we operate to thirty-one. 


The occupancy of our new Home Office Building, 
which stands right at Kansas City’s front door, 
and which is being remodeled to suit our needs. 


BUSINESS MEN’S ASSURANCE COMPANY 


W. T. GRANT, President 





KANSAS CITY, MO. 
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Development Is Expected 


in Case of People’s Life | 


| icyholders and other claimants through | 
| Receiver Irwin 





definite offer for the People’s 
Life of Chicago is expected to develop 
Feb. 14 in 
Court Judge William 
cago, 
withdrawn. Affairs of the People’s are 
critical, with the Mississippi Valley Life 
of St. Louis pressing for ratification of 


Some 


a hearing before Superior | 
Lindsey at Chi- | 
although several offers have been | 


} 


its reinsurance contsact obtained several | 


months ago, 


the Illinois insurance de- | 


partment waiting in the 
threatening liquidation, and the court 
attempting to conserve interests of pol- 


A. Meyers, Chicago in- 
surance attorney, who is soliciting re- 


insurance offers. 
Several Offers Received 


Mr. Meyers reports that he has had 
a large number of offers in writing and 
something may be expected Friday. Mr. 
Meyers says most of these deals were 
more advantageous than the offer of the 
Mississippi Valley. The latter company 
has filed a motion to dissolve the in- 


background | 


junction against proceeding with its re- 


| insurance agreement and Attorney Mey- 





ers is working against time. 

Statement of the People’s Life as of 
Dec. 31 indicates $620,912 deficit, Mr. 
Meyers says. Ledger assets are set at 
$2,365,544, of which $1,467,389 are listed 
as nonadmitted because of doubtful 
value. Liabilities are $1,662,995. If 
stock in the home office building were 
ruled out because of heavy encumbrance, 
net assets would drop to $577,207, it is 
said, and deficit would increase to $1,- 
However, a deal is on to trade 
the building for good mortgages. 
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“Your Will” is the subject of 
the booklet offered to 250,000 
Union Central policyholders in a 
recent circularization campaign. 
50,000 indicated their interest in 
estate matters by asking for the 


The booklet made no attempt 
to instruct the layman in the in- 
tricacies of will making, but as he 
read, he was led to analyze his fi- 
nancial status carefully. As each 
page was turned, he found that 
the very plans he had made for 
the future were being discussed. 
The fact that only life insurance 
achieve these ends 
brought home to him emphat- 
A new need for life insur- 
ance protection was uncovered. 


50,000 
ANSWERED! 


50,000 times this scene was 
50,000 policyholders 
contemplated the purchase of ad- 


repeated. 


The number of leads secured ' 
from this campaign is more than 
twice as large as the number se- 
cured during a similar campaign 
in 1928. And the direct result of 
last year’s campaign was five mil- 


of leads, 


was 


CINCINNATI, OHIO 


ditional protection. 
were developed almost over night. 


lions in new business. 
a tremendous increase in number 
new business secured 
from this source may reasonably 
be expected to double the amount 
reached last year 
office service which swells the 
commission account of the Union 
Central agent. 


THE UNION CENTRAL LIFE INSURANCE CO. 


50,000 leads 


With such 


another home 





Jesse R. CLARK, JR., PRES. 
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WRITE THE LINCOLN NATIONAL LIFE INSURANCE COMPANY, OF FORT WAYNE , IND 




















Report 24 Deaths Due 
to Airplane Accidents 





The John Hancock Mutual Life 
paid 24 death claims due to air- 
plane accidents in 1929 for an ag- 
gregate of $164,226 in insurance, an 
average of $6,800 per life. One 
victim was a pilot, while the rest 
were passengers. Three of the 
crashes occurred upon regular air- | 
lines. Automobiles killed 1,031 
policyholders and 562 committed 
suicide. 











MODERN MUTUAL IS STARTING 





New Company Is Managed by Officers 
Who Are Experienced in Life 
Insurance 





The Modern Mutual, the new life com- 
pany at Decatur, Ala., has taken tem- 
porary quarters at 413 Bank street in 
that city, but its permanent home office 
will be the old State Bank building, cor- 
ner of Bank street and Wilson avenue 
This is the oldest bank building in the 
state, having been erected in 1832. The 
massive stone columns were ©1":ried 
and cut by slaves. On the day the bank 
building was opened the slaves were 
brought forward and from their wrists 
were cut the manacles. A state o 
presented each negro with his release 
from slavery. This building therefore 
from a historical standpoint has been a 
landmark. The citizens are gratified to 
see it restored and preserved. 









Officers Well Known 
H. E. Hicks, well known insurance 


executive, is president of the compan 
S. P. McElreath, the secretary, for 
years was manager of the Industrial 
Life & Health of Atlanta at Birn 
ham. Mrs. Mary I. Goodwin, the trea 
urer, for a number of years has been it 
organization, fraternal and ! t 
work. E. W. Strother, the si- 
dent, president of the Twin City 
Bread Company and director of t 
gan County Bank at Decatur. <2 
Jones of Vernon, Ala., vice-president, is 
president of the Vernon Bank. Lester 
Sheffield of Decatur is vice-president and 
served as district manager of a lif 
pany. M. S. Bingham is the actuary 
The active management is in the hands 
of experienced life insurance men. The 
International Insurance Agen I 
been incorporated to act as general agent 
for the Modern Mutual under p 
contract. The Modern Mutual w 
no capital stock. 











is 


Additional Directors 


Aside from the officers named th 
lowing are directors: 
V. B. Edmundson, Decatur, 
man of the board, insurance exe 
and plantation owner; J. A. Th 
Decatur, real estate and investments; 






J. J. Pettus, Belle Mina, Ala., director 
of bank; R. H. Friederici, Decatur 
draftsman; H. M. Priest, Decatur, ! 


neral director; W. C. Bell, Slocom), Ale 


insurance and cotton broker; J. F. 
Smither, Decatur, Twin City Breat 
Company; R. E. Cain, Madison, Ala. 


merchant and planter; S. E. Arvidsoa 
Decatur, secretary Y. M. C. A.: W 
Houston, Town Creek, Ala., mercnatt 
and planter; Dr. F. L. Chenault, Ve 
catur, medical director, physician; A-! 
Wiggins, Atmore, Ala., insurance: 
E. M. Chenault, physician; Dr. EF. = 
Beard, dentist; Dr. A. M. Roa 
sician; J. H. McElreath, Marietta, 44 
insurance; E. D. Johnston, Huntsv _ 
Ala., attorney; Mrs. Wilbur! 
Birminham, interior decorator , 
McClendon, Jackson, Miss., engine! 
and property owner; Mrs. Z. M ! 
Memphis, business executive. 


its 
Smith, 
A. "D 


B. N. Woodson, Jr., has been _«) 
agency assistant at the head oc 
the Mutual Trust Life and © 
agency secretary also. 
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American Life Officials 
Are Now on the Wing 


Judge Byron K. Elliott, manager and 
general counsel of the American Life 
Convention, and Wendell P. Coler, sec- 
retary and actuary, are spending a con- 
siderable time in visiting the members 
so that they can not only meet the of- 
ficials personally, but also gather first 
hand information on various problems 
confronting life insurance at this time. 

Judge Elliott conferred with Col. C. 
B. Robbins, president of the Cedar Rap- 
ids Life and member of the executive 
committee of the convention last week. 
Col. Robbins is in charge of the pro- 
gram committee for the next meeting in 
Chicago, Sept. 29-Oct. 3. Judge Elliott 
also consulted with Commissioner Ray 
Yenter in Des Moines and visited the 
home offices there. Mr. Coler left for 
St. Louis early this month for an ex- 
tended tour of Arkansas, Texas and Ok- 
lahoma and will return to St. Louis 
around Feb. 22. 


Connecticut General 
Honor List Announced 





Stuart F. Smith of the Connecticut 
General's Cleveland agency and I. S. 
Mark of New York each paid for over 
$1,250,000 of new business last year. 

More agents paid for $500,000 or over 
than in the preceding year. This list 
includes H. T. Bass of Hartford, A. K. 
Gibson of Philadelphia, D. T. Smith of 
Hartford, T. H. Jackson of Philadel- 
phia, A. D. Coe of New York, and C. I. 
Reading of Providence. G. C. Yates 
of Philadelphia came close to the half 
million group with $493,000 paid for. 

It was Mr. Smith’s third successive 
year as leader in life production, his 
record for these three years having been 


over $750,000 paid for in 1927, over’ 


$1,000,000 in 1928, and over a $1,250,000 
in 1929, 








Announce Tri-State Theme 


J. Renwick Montgomery, general 
chairman of the 1930 Tri-State Life In- 
surance Congress, which will be held 
in Philadelphia March 20, announces 
that the theme of the congress will be 
“Prospecting—Selling—Serving.”’ 

“The program,” he said, “will be of 
mterest to everyone in the business— 
to the industrial agent, to the rookie in 
the business, the consecutive producer 
ind the large producer.” 





Morris on Philadelphia Life Board 


Roland S. Morris, former ambassador 
© Japan, elected a vice-president and 
“rector of the Philadelphia Life. He 
ills the vacancy on the board caused by 
the death of J. F. Schaperkotter. Mr. 
Morris, it was said, will have no defi- 
nite duties at the present stage nor will 

particularly active at this time. 


Writes $100,000 More Business 
_ The Protective Life of Birmingham 
5 Written $100,000 more insurance so 
‘ar this year than for the same period 
ast year according to A. L. Fairley, sec- 
retary, 


West Coast Life Dividend 


’ Stockholders of the West Coast Life 
~ “ Teceive 2242 percent this year as a 
‘sult Of an extra dividend of 4% per- 
cent. Increase of capital from $500,000 
’ $490,000 is also approved. New busi- 
“ss amounted to $28,926,747, increase 
®,097,737, making total in force $124,- 
48,950. Its assets are $18,945,326.97 
mith surplus to policyholders $2,263,613. 
— net earnings in 1929 were $341,992 
“ith $90,000 paid as dividends to stock- 





lhe 





Nornne?, Bryant, general agent for the 
Mich —e Mutual Life at Kalamazoo, 
Calamaze. ,noved to quarters in the 
ing. > Trust & Savings Bank build- 








“A Southern Compan 





1929 RESULTS 


1929 1928 
Total insurance in force. . . .$69,708,308.60 $59,333,549.00 
Total admitted assets...... 7,541,050.39 6,985,578.42 
Legal reserves ............ 5,658,127.00 5,226,992.63 
Capital and surplus........ 1,608,473.00 1,529,169.38 


DT sechecckncudasacsed 2,053,636.77 1,982,485.61 
New insurance written... .* 22,252,535.00 14,777,168.00 


*Paid for basis. 





RECORD OF GROWTH 





Legal Capital and Insurance 

Assets Reserve Surplus in Force 
1907....$ 118,254 $ 909 $ 116,730 $ 183,500 
1912.... 362,784 174,806 181,829 4,334,981 
1917.... 892,185 620,425 245,686 7,149,499 
Bi 1922.... 1,930,163 1,552,014 300,220 16,077,239 
- 1927.... 6,417,810 4,714,681 1,495,548 57,556,313 
Bi 1928.... 6,985,578 5,226,993 1,529,169 59,333,549 
Es 1929.... 7,541,050 5,658,127 1,608,473 69,708,308 


EDISTO 


WRITING MORE INSURANCE, ORDINARY AND 
GROUP COMBINED, IN ITS HOME STATE, THAN 
ANY OTHER COMPANY WHEREVER LOCATED. 


WOW O/IN 





Protective Life 
Begins Another Year With: 


—More assets. 
—More insurance in force. 


—A larger, happy, and loyal personnel, both 
in the Home Office and Agency Forces. 


—New opportunities for qualified men 
who would like to become a part of 
the company and grow with it. 
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Growing Like The South” 


Increase 


$10,374,759.00 
555,471.97 
431,134.37 
79,303.74 
71,151.16 
7,475,367.00 


70 MILLION 





















65 MILLION 
60 MILLION 
55 MILLION 
50 MILLION 
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40MILLION 
35 MILLION 
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i inined anaes Gliese fis THE NATIONAL UNDERWRITER COMPANY. Chicago, eo — 
Cincinnati and New York. ARD J. WOHLGEMUTH, President; JOHN F » F a , : 
GEMUTH, Secretary; HOWARD jJ. B IRRIDGE, got and General hnaiee, Exequiel Ss. Sevilla, examiner in the] est job this year is to get public Opinion DAYTO 
NORA VINCENT PAUL, Vice-President; WILLIAM A. SCANLON, insurance department of the Philippines | on the business man’s side. . 
GEORGE C. CoM CARTWRIGHT, Managing Editor anges at Manila, visited the Connecticut in-| Mr. Licklider flew to Chicago last 
FRANK A. POST, Associate Editor surance department last week. Mr. Se-| week to attend the meeting of the ad- Reynold: 
CHARLES D. SPENCER, Associate Editor illa i i y of n vertising council of that city and to as- rn Mi 
, nn eco Tel hone Wabash 2704 uanennn sa pein Bing at we sist ry the publicity work for ibe sem ‘ and 
CINCINNATI OFFICE. 420 E. Fourth St., Telephone A Sie 5781, ay ae tly .f ICHMAN, Benager. supervision of insurance companies. show in St. Lowis Feb. 15. 
ER THORP, JR., Director Life Insurance Servi evice a eet CE ome tue 1 
wo NE® YORK OFFICE 313 lowa Natl. Bank Bldg., Tal 4-8712 W. M. Booker, agent for the Mutual William J. Grogan, chief clerk and for Re app 
EMERSON SM MITH, Eastern Manager R. E. HEATH, Resident Manager Benefit Life in Toledo, O., was awarded | 23 years in the agency department of the By tiwe 
GEORGE A. WATSON, Associate Editor NEW ENGLAND OFFICE—BOSTON the Toledo “Blade” achievement cup for | Northwestern Mutual Life at the home Ohi 7 ro 
CHESTER C. NASH, JR., Associate Editor 40 Broad St., Room 624, i py 7 ed 7973 1929. The cup is awarded to the citizen | office in Milwaukee, has resigned and “ M 
SOUTHEASTERN OFFICE—ATLANTA.GA. 5 0S, CENSOR Y, Cesitent Bienager who has performed the most outstand- | taken up personal production in Tulsa, J. ;.,) p 
1517 First National Bank Building ens Book Building, Tel, Cadillac eoes ing service to his community during the | under E. S. Emmert, Oklahoma general Fe jus 
R. J. McGEHEAN, Resident Manager OM KOENI iG’ Resident Monege year. agent. a he 
TER ALLAS, PHILADELPHIA OFFICE i pa a riod as 
Soe HS Mavis Bide Ta 26570 — 412 Land 7 Tide Bidg., Tel. Rittenhouse 3654 William A. Munster, actuary for the Courtenay Barber, C hicago general * AL 
J. F. GRAHAM, Resident Manager YTH, Resident Manager Mountain States Life of Hollywood, is | agent for the Equitable Life of New a tet 
SAN FRANCISCO OFFIC : delivering a three months course of lec- | York, is spending the winter months in “pilates 
105 Montgomery Street, Room 907, Tel. Kearny 3054, FRANK \ W. BLAND, ey eterge g wees to »HheP vee es of the cmauey on the | Los hada. Mr. Barber has a record sel wilt 
Entered as Second-class Matter June 9, 1900, at Post Office at Chicago, IIl., Under Act, March 3, technical side of life insurance, one lec- | of twelve years consecutive annual per- bergh ag 
Subscription Price $3.00 a year; in Canada, $4.00 a year. Single Copies 15 cen’ ture being given each week. sonal production of over a million. Only — 
In Combination with The National Underwriter Fire and Casualty, $5. Bisa "Canada $7.50 a eae one other representative of the Equit- ae Nortl 
J. S. Fabling, senior member of Fab- | able’s entire agency organization has ex- ites shes 
n ling & Fabling, Denver, general agents | ceeded this record. Dadi or, 
Result Seen in Real Work of the Pacific Mutual, who recently —_ a, 
me : : . : : underwent a major operation at a Den- Dr. V. A. Humphrey, 71, assistant whery 
rue New York Lire had a big Janu- it has been demonstrated that if the agents | yer hospital, is enjoying an extended medical director of the Pacific Mutual eons at 
ary, producing over $180,000,000, In com- will only all work and work at the same vacation at Long Beach, Cal., and other | Life, died suddenly at his home in Los eis 
time there is hardly a limit to the volume | Coast points. Angeles. He had been connected with Gen, Cas 


menting on the month’s work the man- 
agement finds that the impressive feature 
was the need that people have for life 
insurance. It proved that when the sub- 
ject is placed before a man in a vivid way 
and it appeals to him personally he does 
not hesitate to purchase protection. 
President KinGsLty on being interviewed 
in Chicago, when reporters asked him how 
he accounted for the large amount of in- 
surance produced, said: “Our agents 
worked like the devil.” After all that may 
be the real secret of the accomplishment. 
In speaking to the agents Second Vice- 
President Linpsay said: “Again and again 


of business they can secure.” 

The New York Lire had an objective, 
it was true, because the agents were work- 
ing in honor of Vice-President THomas A. 
BUCKNER, one of the veterans in the organ- 
ization, a man who has been on:the firing 
line for so long. Even that impetus, how- 
ever, could not account for the fine achieve- 
ment. It is perhaps due in part to the in- 
dustry that was linked up to the BUCKNER 
appeal, the forthcoming increase in dis- 
ability rates and so on. Work—real work 
played the big part. The result shows that 
people will buy insurance at this time. 


Getting After the Majority 


IN numerous cases life agents seem to 
lose sight of proper perspective in hunting 
prospects. They hear 
they seem to think that their mission is to 
seek some of the larger prospects and enter 


of big cases and 


the millionaire class. Big insurance is 
written by men who can talk the language 
of big people. For instance, the income 


tax returns show that there are 496 people 
United States who pay taxes on a 
more. 


in the 
million dollars of income or 
The great mass of buyers are down the 
There were 4,050,959 returns made 
2,434,640 The 
income the 


line. 
were taxable. 
was $6,078.93 


which 
net 


No Sears-Roebuck 


\DAMS, 


of 


average on 


executive vice-president 
in 


CLARIS 
the AMERICAN Lire 
an address the other day 


Des Moines, 
said that life in- 


ol of 


surance is not now and is not likely to be 


Sears-Roebucked in the future. He meant 
by that that life insurance is not sold by 
means of a catalogue or by mail order 
system. The personality and power of the 
selling agent are the main factors in life 
insurance production. 

Life 
purpose, 
must be met. 
out, grab a life insurance policy, pay for it 
and get his money’s worth. His problem, 
however, might not be solved to his profit. 
More and more life insurance salesmen are 
being trained to view the entire picture of a 
man's life, inventory his estate, analyze his 
ascertain his 


insurance is bought for a specific 
There are individual needs that 


Any one blindly might reach 


income, budget his expense, 
ambitions and wishes, analyze his condition, 


study the obligations resting upen him and 


tax returns filed under the federal in- 
come tax law. 
Life insurance men therefore can find 


the fertile field not among those who have 
million dollar incomes but the great num- 
ber who earn a more moderate sum but 


have as great or greater need for insur- 
ance. The man of tremendous affairs 
should be handled by a salesman who is 


well acquainted with big business and its 
vast and complicated ramifications. Some- 
salesman 
is spoiled because he is blinded by the 


glamour of men beyond his natural plane 


times a very good life insurance 


of operations. 


Plan Will Succeed 


then paint a picture that is complete. The 
old idea of selling a man a certain amount 
of insurance and giving no reason why he 
should purchase that special amount is a 
method of the past. 

So far as fitting life insurance to one’s 
needs the master hand of an agent is re- 
The work cannot be done through 
correspondence. Soliciting agents caused 
$100,000,000,000 of life insurance to be sold. 
But a comparatively small portion of this 
amount would be in force today had the 
men with the rate book not been on the 
firing line carrying the message to the 
uttermost parts. We may material 
things through the mail order catalogue and 
through means of advertisements. Life in- 
surance will always have to be set forth 
in a personal way in order that one may 
view its greatest glory and secure its real 
benefit. The 
biggest factor in its growth. 


quired. 


buy 


agent will always be the 








A. O. Swink, Atlantic Life president, 
is back at his desk following a trip to 
Washington and points around Virginia 
with W. H. Harrison, superintendent of 
agencies; Dr. Frank P. Righter, medi- 
cal director, and Horace F. Sharp, presi- 
dent of Atlantic Agency of Richmond. 


J. L. Lee, Buffalo manager of the 
Phoenix Mutual and president of the 
Buffalo Life Insurance Managers, is 
also coach of the University of Buffalo 
football team. He is in Miami, Fla., 
arranging with Knute Rockne for a 
game with Notre Dame. 

The recent convention of 
State Life in Columbus was attended 
by some heavyweights, not only in the 
matter of writing insurance but in avoir- 
dupois as well. A census taken by one 
of the members showed the following 
“big men” in attendance: Edward A. 
Sauer, 275 pounds; W. E. Salkeld, 260; 
Elmer Goings, 232; C. W. Halfhill, 230; 
Conrad Roth, 217 R. E. Boller, 215; 
Carl Adams, 215; V. Bonacci, 210; H. 
M. Coulter, 205. 


Dr. Edmund A. Babler, 


the Ohio 


50, chief sur- 





| effective educational work under the di- 


geon of the Deaconess hospital in St. | 


Louis and formerly 


the International Life, of which 
brother, Jacob L. Babler, was at one 
time vice-president, died Feb. 9 from 
pneumonia contracted after he suffered 
a paralytic stroke. He had a national 
reputation as a surgeon. 

Wilson Williams of New Orleans, 


general agent of the New England Mu- 
tual, entertained about 50 of his agents 
who attended the convention at Biloxi. 
Part of the entertainment was at Mr. 
Wiliams’ home in Kenilworth. It is 
a famous old place, at one time having 
been the home of the Spanish governor. 
Mr. Williams has done much in restor- 
ing it to its natural beauty and now 
it is one of the show places in the vi- 
cinity. 


W. A. Searle, agency supervisor of 
the National Life of Vermont, has left 
for Los Angeles after spending several 


Francisco with General 
Agent Frank P. Ebertz. Mr Searle has 
been in the Pacific northwest for some 
time and before return'ng to the home 
office will visit Salt Lake City, Denver 
and several other important cities. 


days in San 


Joseph P. Licklider, director of pub- 
licity and sales research for the Missouri 
State Life, spoke to a luncheon of the 
chamber of commerce sales managers 
bureau on “Advertising Opportunities in 
1930.” He said that advertising’s great- 


medical director of | 
his 








the Pacific Mutual for 40 years, serving 
first as secretary and cashier of the Port- 
land office and going to the home office 
in 1900. He was made assistant medical 
director in 1909, 










given to | 
burgh. 
agent for 
pointed w 


Frederick A. Wallis, former commis- 
sioner of immigration, general agent for 
the Fidelity Mutual Life in New York, 
and since early in 1929 a farmer at 
Paris, Ky., arranged a banquet to more 
than 500 persons at Frankfort, Ky., to 
hear arguments for and against power 
development by the Insull interests at 


George 
general a 
Mutual L: 
of J. Leste 
agency, as 
has been 
having sig 


Cumberland Falls, Ky., which many § only 18 y 
people want turned into a state park. through ( 
Many legislators were present at the —& ing Massa 
dinner. Was gradu 


E. P. Balkema, w ae has ‘been district 


manger at Battle Creek, Mich., for the 
Northwestern National Life, has been The Ba 
appointed agency instructor at the home pointed S 
office. He will move to Minneapolis to — Fargo, N 
assume his new duties immediately Roach, w 
upon closing up his affairs in Battle J Minneapo! 
Creek. Mr. Brig 
Mr. Balkema has performed unusually & Falls, Mos 


Truman H. Cun- 
He is a graduate ol 


rection of Manager 
mings in Michigan. 


Albion College, from whose alumni John ( 
ranks the Michigan agency has recruited eral agent 
many successful members of its sales Mo, with 
organization. He was fo 
=» St. Jose 
B. A. Hedges of the Business Men’ Sedalia 
Assurance left Feb. 6 for Chickaste, ears 
Okla., where he will start a series o! 
field schools for branch managers. His Minnes. 
itinerary will also include Illinois, I , 
diana and Tennessee. \ numb 
S Nay 
Pendleton A. Miller, Topeka district FB -'"*0' 
manager for the Equitable of New York ; _ and, 
has been appointed on the advisor 4 sg Hi 
ken, S 
council of the American College f Lite a A, 
Underwriters. He is the only life ma tie 
in Kansas to win the C. L. U. degree 0. ¢ { 
E. J. Cotter, formerly superintendent “en SPpon 
of agents of the Peoples Life of Ch 
cago, has joined the Springfield Life «! N. E 
Springfield, Ill, as assistant superil- Nate B. ¢ 
tendent of agents. A. J. Hereford com the broker: 
tinues as superintendent of agents. Mt Like ke e. 
Cotter has been connected with the Peo Ae Bree 
ple’s Life for nine years, going with m Coast 1 ‘fe 
company as an accountant. He rapidly zona, with 
advanced to assistant secretarys!p 4" \. | Fr 
six years ago took on the added duties sane - 
of superintendent of agents. _ [’revicl \rizor 
to this connection, he was with the !™ Manager - 
ternational Harvester Company em Arizos 
Mr. Cotter's affiliation with the Sprint Phoenix, 
field Life is in line with that co npany’s Otte : = 
program of agency expansion anid dev’ agencies, jc 
opment. He will spend considera" to remain § 
time in the field. tees under 
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DAYTON OPENING FILLED 
Reynolds and Engel Made Northwest- 
ern Mutual General Agents—Beaver 


and Altoona Veterans Retire 


Reynolds and W. W. 


WwW. iL. Engel 
re appointed general agents for the 
Northwestern Mutual Life at Dayton, 
Ohio, to succeed the late J. M. Mark- 





am. Mr. Reynolds has been a suc- 
cessful producer in Dayton since Febru- 
ry, 1908. Mr. Engel has been an agent 
since June, 1910, also serving for a 
eriod as cashier of the Dayton agency. 
E. M. Standley, general agent for the 
Northwestern at Beaver, Pa., for more 
than 20 years, has resigned. The Beaver 
eld will be combined with the Pitts- 
uurgh agency. 

John R. Swengle, general agent for 
the Northwestern at Altoona, Pa., is re- 
tiring and his territory, which includes 
Bedford, Blair, Center, Huntingdon and 
Mifflin counties, will be added to the 
territory of Herbert L. Smith, general 
agent at Harrisburg, Pa. Two other 
counties under Mr. Swengle's jurisdic- 
tion, Cambria and Somerset, will be 
given to Goldsbury & Roberts at Pitts- 
burgh. Mr. Swengle has been a general 
agent for 23 years, having been ap- 
pointed when he was 36 years of age. 


J. Lester Sharp 


George E. Lackey, Oklahoma City, 
general agent for the Massachusetts 
Mutual Life, announces the appointment 
of J. Lester Sharp, formerly of the Tulsa 
agency, as agency supervisor. Mr. Sharp 
has been with the agency since 1922, 
having signed a contract when he was 
only 18 years old. He worked his way 
through Oklahoma University by sell- 
ing Massachusetts Mutual contracts and 
was graduated in 1926. 





S. H. Bright 





The Bankers Life of Iowa has ap- 
wointed S. H. Bright agency manager at 
Fargo, N. D. He succeeds F. X. 
Roach, who has been transferred to 
Minneapolis as agency manager. 

Mr. Bright has been an agent at Great 
Falls, Montana, for four years. 


John C. Cook 
lohn C. Cook has been appointed gen- 
eral agent for the Surety Life at Sedalia, 


., With supervision over 13 counties. 
He was formerly manager of Prudential 
t St. Joseph for 13 years and manager 
t Sedalia for the Metropolitan for six 


ears 


Minnesota Mutual Appointments 


er of general agency appoint- 
ts have recently been made by the 





Minnesota Mutual. They are: S. G. 
peland, Corpus Christi, Tex.; E. 
Hale, Omaha; W. C. Kenney, 
liken, S. C.: J. Earl Magill, Browns- 
lle, Tex : Montgomery & White, Chi- 
ig0; H. P. Thompson, Youngstown, | 
Vv. C. A, Ryden of Waco, Tex., has | 
en appointed district agent at Ween | 


N. B. Casler, A. L. Frees 


Nate B. Casler, formerly in charge of 
¢ brokerage department of the Aetna 
lle in Sar 


been 
the 


has 
for 


Francisco, 
manager 


ap- 


West 


nted agency 


st Life in charge of southern Ari- 
', with headquarters at Tucson. 
‘I I . ° , 
\. L. Frees, who was formerly assist- | 


t sales manager for the Standard Oil 


\T1ZO has been made agency 
eneager 1 large of central and north- 
\riz with headquarters at 

ix 
Otto J oe 
2 ulgpaap, superintendent of 
~eeed, 18 Arizona and he expects | 
Main several weeks getting the 


der x 
at Way | 





PEORIA LIFE APPOINTMENTS 

H. R. Sanborn Becomes Oregon State | 

Manager and J. E. Wansbrough 
Home Office Agency Director 





Henry R. Sanborn, who has been in 
the San Francisco agency of the Peoria 
Life, has been appointed state manager 
for Oregon. John E. Wansbrough has 
been appointed director of the home 
office agency at Peoria, Ill., to succeed 
the late B. H. Pottker. Mr. Wans- 
brough is a native of Peoria, attending 
the University of Illinois and North- 
western University, graduating in law. 
After he returned from war service he 
went with the Travelers at Peoria and 
later became assistant manager of the 
Peoria office. 


R. E. Benson, V. E. Crowell 


R. E. Benson becomes manager at Des 
Moines for the Bankers Reserve Life of 
Omaha. He has been many years in 
life insurance. * The company has opened 
a new office in Lincoln, Neb., managed 
by V. E. Crowell. 


Franklin Life 

The Franklin Life has 
Lloyd G. Brome, 1413 First 
Bank building, Pittsburgh, 
Cowden, 206 Medical Arts 
Springfield, Mo., branch managers. 
Raymond G. Gregory, 2123 Railway 
Exchange building, St. Louis, has been 
appointed general agent. Mr. Brome 
was previously with the Travelers and 
Lincoln National Life. 


appointed 
National 
and Guy 
building, 


Walter L. Seabrook 
Walter L. Seabrook has been ap- 
pointed general agent of the National 


Life of Vermont at Buffalo, succeeding 
H. A. Vidal, who is now devoting all 
his time to the insurance trust service of 
Vidal & Associates. Mr. Seabrook is at 
1115 Genesee building, Buffalo, N. Y. 


James F. Malone 


James F. Malone, who retired in Jan- 


uary as Pittsburgh city council presi- 
dent, and who was a candidate for 
mayor in the election last November, 


has signed a contract as general agent 
of the Reliance Life of Pittsburgh, go- 
ing back to the work in which he was 
actively engaged from 1914 to 1918. Mr 
Malone has opened an office in the 
Farmers Bank building. 


Frank V. Smith 


Frank V. Smith, formerly in the gen- 
eral insurance business, has been ap- 
pointed general agent in Kansas City, 
Mo., for the Security Mutual Life of 


Lincoln, Neb. His offices are in the 





| cago, has been appointed assistant to 
Harry Anderson, supervising life and 
accident production of the Rockwood 
Company, Chicago. 
Ralph D. Dolsen 

The West Coast Life of San Fran- 
cisco has entered Oklahoma. Ralph D. 
Dolsen of Oklahoma City has been 


| months, has gone with F. H. Davis, gen- 


| many years. 


Community building. 


Robert Carson, Jr. 





Robert Carson, Jr., former special 
agent for the Globe Indemnity in Chi- 


named as state manager. 


Elmer Davis 


Elmer Davis, southern Illinois super- 
visor for the A. E. Patterson agency of 
the Penn Mutual at Chicago for six 


eral agent of the Penn Mutual at Den- 
ver. The two are no relation but they 
have been close personal friends for 
Elmer Davis probably will 
Phoenix, Ariz., where he 





be located at 
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DARWIN P. KINGSLEY. 





Company. 





this 


NEW YORK LIFE INSURANCE 
MADISON SQUARE, NEW YORK, N. Y. 


President 


$100,000,000,000 of life insurance was in force, 
at the end of July, 1929, in the legal reserve 
companies of the United States, num- 
bering about 300. Over $7,000,- 
000,000, or more than ONE- 
FOURTEENTH, of this 


COMPANY 
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will supervise the entire state for the 
Davis agency. Before joining the Pat- 
terson agency he was for many years a 








any al 





fire insurance field man conected with 





the western department of the Weg. Extensic 
chester Fire, Chicago. Lnanges 
any an 











EASTERN STATES ACTIVITIES f~ 








RICE AGENCY HELD MEETING 


Equitable Life of Iowa Men Were 
Addressed by Two Home 
Office Officials 


The Rice agency of the Equitable 
Life of Iowa in Harrisburg, Pa., last 
Saturday celebrated the event of its be- 
coming the leading agency of the com- 
pany. Vice-President B. F. Hadley and 
Superintendent of Agencies S. Swisher 
were present from the home office. The 
men were asked to bring their wives 
The latter were entertained in the 
afternoon at a theater party while the 
men attended the conference. The Rice 
agency’s territory comprises central 
Pennsylvania, Maryland, District of 
Columbia and part of Virginia. The 
territory outside of central Pennsyl- 
vania, was taken over about a year 
ago. P. B. Rice is the teneral agent, 
R. K. G. Rice is unit manager for Mary- 
land. J. E. Rice is unit manager for 
‘the District of Columbia and S. L. Rice 
jis the agency superintendent. The 
agency led the country in volume of 
business produced and also business se- 
cured from old policyholders. One of 
the agents, R. W. Campbell, led the 
company in volume of business, making 
him head of the presidents’ club. 
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Arkansas, Missouri, 





BIG OPPORTUNITIES WITH 


GREAT REPUBLIC LIFE 
INSURANCE COMPANY 


of LOS ANGELES, CAL. 


This Company has General Agency openings in Texas, Oklahoma, 
Kansas, New Mexico, Arizona and California. 
Liberal first year and renewal commissions, together with exceptional 
line of policies and other attractive inducements offered to capable men 
of high character and records of successful experience who would be 
interested in building a profitable future with a progressive Western 
company. For full information address 


W. H. SAVAGE, Vice-President 


Great Republic Life Building, 756 So. Spring Street 
Los Angeles, California 















Will Have Eastern Service Man 


J. P. Aiken, superintendent of agen- 

cies of the Continental Assurance of Chi- 
cago, is in the east. He will visit agen- 
cies in states in which the company is 
entered. While there he will establish 
a life insurance service man in the New 
York office to look after agency needs 
in Pennsylvania, New Jersey and other 
east coast states. 


Hartford Agents Get Cups 


Silver loving cups were awarded to 
John D. Goggin for writing the most 
lives during policyholders month, and 
Meyer Greenberg, for the largest vol- 
ume of business in the same period, at 
the monthly meeting of the Hartford 
club of the Mutual Trust Life. John H. 
Ehn, state manager, acted as toastmas- 
ter and presented the cups. 


) 


Launch Savings Bank League 


The Massachusetts Savings Bank In- 
surance League has been incorporated 
“to acquaint the public with the advan- 
tages of savings bank life insurance.” 

Among the directors are United States 
Senator David I. Walsh, A. Lincoln 
Filene, leading Boston merchant; Henry 
S. Dennison, Dennison Manufacturing 
Company, and a number of other promi- 
nent Massachusetts citizens. 





University Gives Courses 


Two courses in life insurance are be- 
ing offered by the evening session of 
the University of Buffalo, as a regular 
feature of its curriculum. “Life Insur- 
ance Selling” is taught by J. L. Lee, 
manager of the Phoenix Mutual, and 
Walter B. Sheehan, executive secretary 
of the Buffalo Life Underwriters Asso- 
ciation, is conducting the class on 
“Principles of Life Insurance.” 





Ecker in Baltimore 


Frederick H. Ecker, president of the | 
Metropolitan Life, held a conference in | 
Baltimore this week with approximately | 
500 members of the Metropolitan’s field | 
force. | 

Mr. Ecker was accompanied by Leroy 
A. Lincoln, first cd -president and gen- 
eral counsel; A. F. C. Fiske, second vice- | 
president, and A. w Trethewey, super- 
intendent of agencies. 


PLAN FOR INSURANCE DAYS 


Spring fie 
ee s reinsi 
Pennsylvania Committees in Charge off America: 
Pittsburgh Gathering May 5-7 Meet fd the 
to Work Out Details enitol 

= : red in 
PHILADELPHIA, Feb. 13.—PlanffHome S' 
for the 1930 Pennsylvania Insuran 





Days in Pittsburgh May 5-7 were dis Metr 
cussed at a meeting of directors of t 

Insurance Federation of Pennsylvani The re 
called by James C. Murray, gener tan Life 
chairman of the Insurance Days. qualified 


A program of exceptional merit is noyg_%0 Club, 
being completed, with all lines of thjpplanned | 





business represented. Speakers will in,§odically, 
clude some of the most prominent mej§!00 men 
and women in the profession. The comig. A. 


mittee arranging the program is com-ggtincinnat 
posed of Henry G. Scott, James (| 
Murray and William S. Diggs, assist 
by Homer W. Teamer, secretary-ma 





ager of the federation. ._ rhe P 
The general convention committee lished dis 
act as executive head in planning a National 
executing the details incident to the Ip A. R. Wi 
surance Days, will include James ( OTS 
Murray, William S. Diggs, Henry 6B" Peori 
Scott, E. E. Cole, Jr., Charles A. Rei 
William H. Kingsley and Homer \ Great 
Teamer. Robert C. Kneil, secretary t aie ig 
the vice-president of the Reliance Lii E. C. . 
was elected secretary of the committe the State 
The publicity departments of the Na —PS™2ng 
tional Union and the Reliance Life will ®umces | 
handle the publicity work. 000, per 
po ati The incor 
Stevenson Returns to Pittsburgh oy ¢ | 
Frederick J. Stevenson, former assist % Tanner R 
ant manager of the Edward A. Wood: ff jamin Bill 


Company of Pittsburgh, has returned to f% cago; C, 
that organization. After a connection o —%——— 
eight years with the Woods agency, Mr: 
Stevenson was transferred to the hon 
office of the Equitable Life as field 
structor a year ago. 
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OHIO CONGRESSES PLANNE! 


Northeast Sales Meeting to Be Held” 
Cleveland March 8—Gather March 
6 in Columbus 


The annual Northeast Ohio 5 
Congress will be held in Clevela 
March 8. The following will speak 
T. Whatley, president of the Nat 
Association of Life Underwriters; ! 
Cummings, vice-president Muinnes*! 
Mutual; Philip Burnet, president ( 
nental American; J. E, Kavanagh, \ 
president Metropolitan, and W. B. 5 





russ, sales engineer, Washington, ) 
Plans for the annual sales congress 
the Columbus association March 6 , 


heen formulated. Congresses will 2° 
be held in Cincinnati and Toledo ! 
same week. Among the speakers ' 
be Russell S. King, Union Central, 
dianapolis; Mansur B. Oakes, In 
apolis; C. H. Vorhees, counsel o! ! 
Connecticut General, and Harold 
Cummings, second vice-president 
field director, Minnesota Mutual ! 
Stephen R. Fraher is chairman o! ! 
committee in charge of arrangeme! 


YY cm 














Actuarial Club Meeting 


“Methods Used in Securing Pers* 
tency of Business,’ was the subject 
the monthly session of the Actua 
Club of Indianapolis. The discuss 
was led by A. L. Portteus, Indiana? 


Life, topics covered being: Jhe ‘ 


} 
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the Policyholder, 
Policy Loans, 


Premiuni 
Policy 


any and 
Extensions, 


Changes, Correspondence, The Com- 
any and the Agent, Publications, Re- 
newal Commissions, and Bonuses and 
Pr Zes. 
Business Being Reinsured 

The Home State Savings Life of 
Springfield, Ill., an assessment company, 

reinsuring ‘all its business in the 
ox preg; Savings Life of Kansas City 
and the Central Life of Fort Scott, Kan., 
th under the same management, The 
Capitol Savings Life is being organ- 
red in Springfield to take over the 


Home State Savings. 


Metropolitan Sales Conference 


[he representatives of the Metropoli- 
tan Life in greater Cincinnati, who have 
qualified thus far in 1930 for the $100,- 
0 Club, held a sales conference. It is 
planned to hold these conferences peri- 
odically, about every two months. Over 
100 men were present at the first meet- 
ing, A. F. Sommer, manager of the 
Cincinnati district, was the chief speaker. 


Opens Peoria Office 


The Pan-American Life has estab- 
lished district offices in the Commercial 
National bank building, Peoria, Lll., with 
A. R. Walters district manager. Sixteen 

counties will be under supervision of 

he Peoria office. 


Great Union Being Organized 


E. C. Steffens, formerly president of 
the State Life of Chicago, who is or- 
ganizing the Great Union Life, an- 
nounces that it will have capital $100,- 
000, par value $25, to be sold at $50. 
The incorporators are Attorney H. W. 
Starr of Chicago, state senator; Presi- 
dent W. M. Hopkins of the Hopkins- 
Tanner Realty Company, Chicago; Ben- 
jamin Bills, Bills Realty Company, Chi- 
cago; C, E, Brubacher, Oak Park, IIL, 


; 











LIFE INSU R. \NCE 
investment man; Frank O. Hanson, an 
attorney at Bloomington, IIl.; Victor E. 


Michaels, superintendent of registration 


at Springfield, Ill.; S. L. Walser, First 
National Bank, West Salem, Ill.; Sam 
A. Ziegler, president Albion National 
Bank, Albion, Ill. 


New Company About Ready 


The Preferred National Life of Cleve- 
land is completing its organization work. 
It has leased the ninth floor of 11 Public 


Square. Irving S. Hoffman is president. 
He was formerly vice-president of the 
Ohio State Life. Claude K. Seibert is 


vice-president and director of agencies. 
He was formerly a member of Camp- 
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Seibert & Campbell, state agents 
John Hancock Mutual in Ohio. 


bell, 


of the 





Spaulding Reports Business 

The R. E, Spaulding 

Mutual Life of New York in Chicago 

paid for $876,500 in new business in 

January, having written 160 applications 
tor $1,583,000. 


agency of the 





Trust Institute Talks 


Attorney R. J. Frankenstein, Jr., ad- 
dressed the Life Trus t Institute of Chi- 
cago this week on “The Making of a 
Will”) T. C. Rice-Wray spoke on the 
use of the will approach in selling life 


| insurance. 








| IN THE MISSOURI VALLEY 








ST. LOUIS AGENCY MEETING 





Equitable Life of Iowa Agents Under 
Ray E. Haberman Hold Lively 
Sales Congress 





The St. Louis agency of the Equit- 
able Life of Des Moines held a sales 
congress with Ray E, Haberman pre- 
siding. E. E. Cooper of the sales pro- 
motion division of the agency depart- 
ment at the home offices was a speaker 
at the sales congress and banquet. 

The agency meeting opened with an 
address by Frank See, general agent in 
St. Louis for the Union Central Life, 
on “Meeting Objections.” 

Another interesting speaker was Ben 
Block of Peoria, IIl., the champion con- 
secutive week producer whose mark is 
554 consecutive weeks of production. He 
told how he plans his work in order 
to land at least one application a week. 
System and hard work apparently are 
the secrets of his success. 

At a luncheon, Eugene Stinde, a free 
lance producer of St. Louis who for 








many years has consistently paid for 
more than $1,000,000 of new business, 
was the speaker. His advice to the 
agents was to keep everlastingly plug- 
ging away. Hard work will win he 
said. 


Lester Cox, who for a number of years 
was an agent for the Phoenix Mutual 
Life in St. Louis and who recently was 
appointed district manager for the 
Equitable Life in St. Louis, was pre- 
sented. Arthur Anderson the other 
district manager for the company under 
Mr. Haberman. The St. Louis agency 
has a portion of southern Illinois as well 
as eastern Missouri and St. Louis and 
vicinity under its jurisdiction. 


is 





Move Department Securities 


Transfer of the securities held by the 
Iowa insurance department from the 
state house to the new quarters of the 
department in the Southern Surety 
building in Des Moines, was accom- 
plished last week under the direction of 
Commissioner Ray Yenter. Securities 
valued at $350,000,000 were loaded into 
moving vans, guarded by deputy sher- 


| 





19 


national guardsmen and 
] rhe securities 

the reserves the 
the policies of lowa 
companies 


iffs, city police, 
notorcycle 


| 
mainly 


policemen, 
represent ior 
net cash values of 


insurance 





Hatcher Brothers’ Record 
rhis month ends the 2ist year that 
| Hatcher Brothers, state agents of the 


| kota, 


; in 





Great West of Winnipeg in North Da- 
have represented the company as 
general agents. They have offices at 
Fargo and Grand Forks. The business 
in North Dakota is $20,720,421 
Ihe business in force in the state 21 
years ago was $641,713. Hatcher Broth- 
ers have made a great success in Ww riting 
life insurance in their state. 


force 


In Business Two Years, No Deaths 


At the annual meeting in Lincoln, 
Neb., of the Missouri Valley Life, re- 
ports showed that although it has been 
in business two years no death losses 
have yet occurred, while lapses for the 
year were but 3 percent. The company 
showed a 200 percent increase in new 
business. ; 


Kansas Companies Launch Drive 


A campaign to get Kansans to buy 
more insurance and to buy it from Kan- 
sas life companies has been started by 
the 17 companies domesticated in Kan- 
sas under the name of the Kansas Home 
Owned Life Insurance Association. W. 
A. Biby of Topeka is in charge. Radio 
and newspaper advertising will be used 
and public meetings will be sponsored 
by groups of insurance agents. 


Provident Mutual Agents Meet 


Charles Tushingham, educational 
home office supervisor of ‘the Provident 
Mutual Life, will hold a meeting in Des 
Moines Feb. 17 with the A. H. Pick- 
ford general agency. 





Conklin on Commission 


F. L. Conklin, secretary and manager 





























RENE Oe rs Ramee: 




























too great for a Farmers and Bankers 
Policy. Here is at your command a 
range of policies_that equal a de- 
partment store’s range of merchan- 
dise. A company that pays all death 
claims on the same day that adequate 
proof is shown. This company gives 
its agents the prestige and backing 


they need. 


We need men who will make good 
representatives. How about yourself? 


We'd be glad to hear from you. 


he FARMERS &BANKE 


No prospects’ needs are too small or 
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“J” SPECIALISTS 


These are the men—you have met some 
of them—who have the wrong idea 
about life insurance protection. 


“I don’t need it.” 
‘“T don’t believe in it.” 
“I am going to live long.” 


b 


“I have more pressing obligations.’ 


These are a few of the replies they have 
ready when the subject of life in- 
surance is broached to them. 


See if they are willing to 
substitute ‘‘We’’ for “I’’ 


The Prudential 


Insurance Company of America 





EDWARD D. DUFFIELD, President 


Home Office - Newark, New Jersey 

















We Write All Standard Forms of Participating and 
Non-Participating Insurance Contracts and in 
Addition the Following SPECIALS 

1. Ordinary Life Special $5,000. 

2. Personal Life Monthly Income for Rejected Risks. 

S. The Best and Most Liberal Sub-Standard Facilities. 

4. Children’s Educational Policies age 1 day to 10 years. 

5. Up-to-date Health and Accident Policies. 

We wehome 9 Po ete only, cutennentnded men »@ 
pero | to whom we offer quuepthensiiy bored aud geet 
ftable contracts. 

desirable 


Very territory open in 
OHIO — INDIANA — KENTUCKY — TENNESSEE 
Address S. M. CROSS, President 


OLUMBIA LIFE 
INSURANCE COMPANY 
Cincinnati, Ohio 

















of the Provident Life of Bismarck, N. 
D., has been appointed by Governor 
Shafer as a member of a commission 
to make a thorough study of all state 
laws governing banks and trust com- 





panies, as well as other depositories ang 
investment companies, The commissio; 
serves without expense and is to repor 
its findings to the governor prior to th 
next session of the state legislatur: 











5 IN THE SOUTH AND SOUTHWEST 








MAKE GEORGIA DAY PLANS 





All Insurance Interests in State Will 
Unite in Promoting Two-Day 
Observance in May 





ATLANTA, Feb. 13—Georgia is 
going to have an Insurance Day. In 
fact there are going to be two days, some 
time in May. Frank Maloney, presi- 
dent of the Atlanta Casualty & Surety 
Association, who thas sponsored the 
movement for Georgia Insurance Day, 
makes the announcement. He says fur- 
ther: 

“Committee appointments are ar- 
ranged. Pledges from life and fire in- 
terests are in hand. A, short, brisk, 
concise campaign to insure a large at- 
tendance is being speedily perfected. 
The Ansley, one of Atlanta’s larger 
hotels, has offered unlimited aid. It 
will absorb the circularizing expense and 
will afford many facilities in the pre- 
liminary stages. At the December 
luncheon of our organization when the 
proposition was discussed, 146 local in- 
surance men attended. The interest of 
all Atlanta insurance folk is assured; the 
interest, statewide, which is imperative, 
may be definitely counted on. 

“There are many and powerful rea- 
sons why all companies should take a 
lively interest in this project. There is 
much to be done in way of influencing 
proper, fair and just legislation, in 
which all companies are vitally con- 
cerned. The agent is the shortest dis- 
tance between these two points—com- 
pany and legislator. The program for 
the Insurance Day will include lectures 
by insurance and other folk of renown, 
sectional meetings, round table discus- 
sions—a personal weapon for use against 
bad competitive methods, social con- 
tacts of great value. In fact the aim 
is a state-wide body which will be both 
parent and child of present organiza- 
tions.” 





INSURANCE PREMIUM TAX 
PROFITABLE FOR KENTUCKY 





FRANKFORT, KY., Feb. 13.—Com- 
missioner Bush Allin of Kentucky has 
stated that his department turned over 
to the state treasurer $1,300,000 in ex- 
cess of its expenses which totaled $56,- 
000, The expenses of the department 
are paid from fees collected from non- 
resident insurance companies, and for 
last year the fees totaled $110,000, while 
the department collected $1,200,000 from 
the tax on premiums. 





Black Is Assistant Secretary 


Ormond O. Black, formerly manager 
of the supply department of the Pro- 
tective Life, has been made assistant 
secretary. He has been with the com- 
pany since Jan. 1, 1927. He has been 
giving considerable time to the com- 
pany’s broadcasting program. 





Protective Life Appointments 


Carl Ellison of Dothan, Ala., has 
been put in charge of the south Ala- 
bama branch of the Protective Life of 
Birmingham, assisted by Betts S. Sling- 
luff as special representative. Sam C. 
Hunt of Florence, Ala., has been ap- 
pointed agency director of north Ala- 
bama, southwestern Tennessee and 
northeastern Mississippi. W. T. Mar- 
tin of Knoxville has been appointed 
manger of central Tennessee. Mr. Elli- 
son was formerly at Pensacola, Fla. He 
has taken offices in the Houston hotel 
building at Dothan. He has had a num- 





ber of years experience in insurance, 
Mr. Martin has established headquar- 
ters in the Holston National Bank build. 
ing. He has had a number of year; 
experience in selling. 


Equitable Holds School 


Southeastern managers of the Fquit- 
able Life of New York are holding a 
agents and managers training school j 
Atlanta this week. The meeting was 
arranged by Harry T. Adams, Atlanta 
manager. Edgar Webb of New York 
field school instructor for the Equitab| 
managers, is in charge. 





Lorick & Vaiden Agents Meet 


The Lorick & Vaiden Missouri Stat 
Life general agency in Augusta, Ga., for 
Georgia and Florida, held a meeting j 
Augusta. J. J. Parks, vice president, 
and Mark Donnelly, supervisor of agen- 
cies, spoke at the banquet. 





Uphold Indictment Dismissals 


The Kentucky court of appeals has 
upheld the dismissals of the indict- 
ments against Shelton M. Saufley, for- 
mer insurance commissioner, and FE, B 
Dishman, former state treasurer, for 
paying Mr. Dishman in excess of the 
amount stipulated by statute for acting 
as custodian of insurance securities. It 
holds, however, that a civil suit can be 
maintained. 





Protective Life Trip 


Approximately twenty-five Protective 
Life agents will leave March 3 for a 
trip to Cuba and the Honduras, accord- 
ing to Thomas J. Hammer, director oi 
agency service. These have all showa 
increase in business over last year. 

The trip will also include a stay i 
New Orleans during the Mardi Gras. 





Indicted in Insurance “Plot’’ 


Four men and a woman have bee 
indicted by a federal grand jury @ 
Jacksonville, Fla., charged with use 
the mails to defraud in obtaining $25 
000 life insurance with double indemaily 
from the Central States Life of & 
Louis and the Shenandoah Life of Roa 
noke, Va., on William E. Smith, wi 
they later claimed was drowned at sea 





General Agents Plan Congress 
Life general agents in Louisville ar 


busy working out plans for the sales 
congress there March 7. Russe 
Churchill, Aetna, is general chairma 


A luncheon meeting at noon is planne 
and members of the Louisville Board © 
Trade and luncheon clubs will be ! 
vited. 





May Organize at Pensacola 


A movement is on foot in Pensacol 
Fia., to organize a local life un lerwit 
ers’ association. The leaders back of !! 
movement are Morris Levey, Penn 
tual; Dick Simpson and J. V. Riera 
the Equitable of New York. 





Denied Status of Carrier 


The claim of the West Virginia ° 
Kentucky Insurance Agency that 
should be classified as a life insur! 
company for purposes of federal taX* 
tion was denied by the board of tax @ 
peals on the ground that the La 
maintains no reserve fund to fulfill co™ 
tracts of its principal and that ‘ ongres 
meant to classify as life companies a 
those which were recognized as such! 
“popular speech” and by state laws. ! 
agency represents the Inter-Ocean (4 
ualty. 
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PACIFIC COAST AND MOUNTAIN | 








ee 


COAST CONFERENCE PLANNED 


Big Meeting in Oakland March 6-7 
Sponsored by San Francisco and 
East Bay Associations 


SAN FRANCISCO, Feb. 13.—*Mod- 
ern Life Underwriting” is to be the 
theme of the Pacific Coast Conference 
of Life Underwriters be held in Oakland 
March 6-7, sponsored by the San Fran- 
cisco and East Bay Life Underwriters 
Associations. 

At the first session William G. Schup- 
pel, executive vice-president of the Ore- 
gon Mutual Life, will speak on “Mental 
Hazards.” In the afternoon there will 
be three group conferences, one for gen- 
eral agents, managers and supervisors; 
one for life underwriters in the business 
a year or more, and one for life under- 
writers under contract a year or less. 

A feature of the banquet, with Ben F. 
Shapro of the Equitable of New York 
as toastmaster, will be a four-minute 
speaking contest on the main theme. Dr. 
Stephen W. Gilman, professor of busi- 
ness administration and commercial law 
at the University of Wisconsin, will 
speak on “Commanding Voices and 
Compelling Forces.” 

The second day Dr. Charles J. Rock- 
well will speak on “Making Life Insur- 
ance Attractive,” and will also discuss 
the standardized presentation. 

John P. Davis, general agent of the 
Penn Mutual Life at Oakland, is gen- 
eral chairman, with P. M. Jost, manager 
of the Sun Life in San Francisco, as as- 
sociated chairman. The conference will 
be the first of its kind on the Pacific 
Coast, and it is expected that underwrit- 
ers from all sections of that territory 
will attend. 


REGIONAL MANAGER NAMED 


R. B. Witham Will Look After the In- 
dustrial Offices of the John Han- 
cock in California 


Three years ago the John Hancock 
Mutual Life opened its first weekly pre- 
mium offices on the Pacific Coast, es- 
tablishing two district managers at Los 
Angeles, one at San Francisco and one 
at Oakland. 

Since then the business has grown to 
such an extent that the company has 
found it necessary to open four new dis- 


tricts in southern California and four 
in central California. Its total organiza- 
ton in the state now numbers more 


4] 


than 200 full-time representatives and 
lurther expansion is in progress. 

The company has now appointed a 
regional district manager to cover this 
territory. Robert B. Witham, formerly 
at the home office in Boston, will take 
up this work. He has had more than 
ten years of service as agent, home of- 
hee inspector and field supervisor and 
been actively engaged in production 
al d rganization activities in New Eng- 


as De 





Rehearing Ordered 


Colorado supreme court has 
i rehearing of the case in which 
eld that an insurance company 

on the life of a suicide in this 


ered 


even though the policy specifically 
r against such payment, provid- 
ig that the insurance has been in force 


1e year at the time of death. 





West Coast Opens New Agency 


New offices have been opened by the 






West Coast Life in the Russ building, 
San Francisco. This office. known as 
l¢ “Financial District Agency,” is un- 


lirection of George M. Trickett, 
manager, who recently joined 


agency 
the West Coast Life. He had been su- 








pervisor for the Travelers in Los An- 


geles cight years. 


Cunningham Returns Home 


H. R. Cunningham, president of the 
Montana Life, who has been spending a 
few weeks in southern California, has 
returned to the home office at Helena. 
During his stay in California Mr. Cun- 
ningham held agency meetings in Los 
Angeles and in San Francisco. 


Life Department Opened 


The Belt Underwriters of Los An- 
geles, general agent of the Belt Fire, 
has organized a life insurance depart- 
ment and will be general agent for the 
Reliance Life of Pittsburgh. Frank X. 
Gehrie will be in charge as associate 
general agent. He is located in the Com- 
mercial Exchange building. 


Zischke Eastern Supervisor 


Herman A. Zischke, who has been 
manager at Portland, Ore., has gone to 
Cincinnati, to become supervisor of the 
eastern business of the Union Central 


Life. 





Wider Field 








GILBERT KNUDTSON 


Gilbert Knudtson, who has been Cali- 
fornia manager of the Mutual Trust Life 


| and tor 15 years 


|} company as 


1 the 
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prior to that served the 
nally becoming vice 
president, has been appointed manager otf 
enlarged Pacific Coast department, 
comprising California, Washington, Ore- 
gon and Idaho. He has his headquarters 
at 403 West Eighth strect, Los Angeles. 


agent, 





NEWS OF LIFE POLICIES 


| New Policies, Premium Rates, Dividends, Surrender | 
Values and all Changes in Policy Literature, Rate 
Books, etc. Supplementing the “Unique Manual- | 

| Digest,” published annually in May at $4.00 and the 

| “Little Gem” published annually in April at $2.00. | 














SOME ANNOUNCEMENTS MADE 





New England Mutual Life Gives Infor- 
mation Concerning Recent Changes 


It Has Made 
At the New England Mutual Life 
agency meeting it was announced that 


its new total disability clause and rates 
become effective April 1. It was stated 
that the rates for men and women will 
be increased and will be practically uni- 
form in all companies, The applica- 
tion of disability to women is still a 
matter of conference among companics. 

The new retirement income policy is 








Opportunity Ahead! 














Royal Union Life Building 
Cor. Seventh and Grand Ave., 
Des Moines, Iowa 


ROYAL 





Desirable territory open for per- 
sonal producers particularly in 
the states of— 


Kansas 
Mississippi 
Texas 


Salesmen of high character and 
ability who are looking for per- 
manent connections are invited 
to write us for full information. 


We offer liberal commissions 
and an unexcelled line of fast 
selling contracts! 


UNION LIFE 
INSURANCE COMPANY 


DES MOINES, IOWA 
A. C. TUCKER, President 
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effective at once. It was stated that a 
regular medical examiner for another 
company who is satisfactory to the New 
England Mutual, even though not on 
the list of its medical department, may 
be accepted up to $25,000 insurance 
without an examination by one of its 
doctors and without a microscopic. 


With a microscopic sent to the chemist 
of the New England Mutual an appli- 
cation may be Submitted up to $50,000, 

Président Smith announced that new 
policy forms are expected to be issued 
during the year containing second year 
surrender values with a minimum sur- 
render charge and ¢with printed surren- 
der values. He stated that this step, it 
is believed, will not increase surrenders 
but will have a tendency to reduce the 
number of terminations. 

The New England Mutual's new dis- 
ability agreement will not exclude dis- 
ability benefits resulting from airplane 
accidents. A new minimum limit of 
$2,500 insurance for disability income 
has been adopted and the age limit low- 
ered to 55 years from 60. The New 
England has revised its premium rate 
for double indemnity, retaining the same 
basic rate of $1 for ordinary life at the 
younger ages but with a higher premium 
at the older ages. 

The new disability rates and the pre- 
miums for new retirement income poli- 
cies follow: 

Retirement Income Policies 


Age 10 15 20 
BS $ 

Inc. at 55..26.40 30.90 36.80 
Inc. at 60..21.80 25.00 29.00 
Inc. at 65..18.80 21.10 24.10 

Age 35 40 45 
Inc. at 55..74.70 105.00 165.80 
Inc. at 60..52.70 69.00 96.40 151. 10 


Inc. at 65..40.00 50.00 65.30 90.701 10.60 
Monthly Income Disability 








20 Pay 20 Yr. End. Ret. tet. 

Age Ord Life End. at65 at55 at65 
15 $2.75 $3.65 $2.20 $2.75 $2.65 $2.75 
20 3.10 2.50 3.00 3.15 
25 3.45 2.85 3.40 3.50 
30 3.85 3.35 3.85 4.00 
35 4.40 4.10 4.45 4.60 
40 5.15 5.20 5.35 5.45 
45 6.15 6.30 6.70 6.60 
50 7.40 7.65 _ 8.30 
55 9.15 9.40 10.95 

Mid-Continent Life 

Plans are being completed for amend- 
ing the rate on ‘total disability to con- 
form with the new disability clause by 
the Mid-Continent Life of Oklahoma City. 


The new rates will be put into effect by 


July 1. 





appointed 
agency 


David Dickerson has been 
supervisor of the Philadelphia 
of the Phoenix Mutual Life. 
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NEW MANUAL BIG PROBLEM 


Will Be Important Topic at Meeting of 
Bureau of Personal Accident & 
Health Underwriters 


NEW YORK, Feb. 13.—The govern- 
ing committee of the Bureau of Personal 
Accident and Health Underwriters was 
in session here today receiving reports 
from various committees preliminary to 
their presentation at the annual meeting 
at the Hotel Astor tomorrow. 

Thursday evening members held their 
annual dinner there. A concluding busi- 
ness session will be held Friday morning. 

While the bureau members will have 
many important topics to consider, 
it is expected that a great part of the 
session will be devoted to a discussion 
of the new accident manual. 

Although there was very little oppo- 
sition voiced when the manual and the 
new rates were proposed some months 
ago, considerable opposition is said to 
have cropped up after the manual and 
rates were scheduled to go into opera- 





tion. It is reported that only a few 
of the companies have adopted the new 
classifications with the higher rates, and 
that a number of them are still sticking 
to the old classifications and rates. The 
result, it is said, has been that the com- 
panies adopting the new rates have been | 
losing many renewals and have had 
added competition in securing new busi- | 
ness. 
Although quite a few of the companies | 
are said to favor the new rates, which 
call for considerable increases in old 
ages and occupations using the automo- 
bile, it is reported that practically all 
of the companies are dissatisfied with 
the new manual, contending that the 
classifications are not properly made in 
many cases and in others are too| 
vague. 


Life Notes 


M. Tyndall, general agents 
Trust Life, have moved to 
Theater building, Colum- 


M.C. and R. 
of the Mutual 
208 Hartman 
bus, O. 

During 
tion of the 


organiza- 


January the agency 
Louis 


Continental Life of St. 


showed an increase of $678,515 or 28.6 
percent over the same month in 1929, 
The big gain was a compliment to Vice- 





President J. Dewitt Mills as January 
had been dedicated to his honor. 


GRANT COMMENTS ON RESULT 


Declares That Some Factors Are Hav- 
ing Much Influence on Accident 
and Health Profits 


President W. T. Grant of the Busi- 
ness Men’s Assurance of Kansas City, 
in commenting in his annual report on 
accident and health insurance, stated 
that almost all companies in the results 
of 1929 do not show as favorable re- 


turns as in previous years. He attrib- 
utes this partially to the tremendous 
number of cheap newspaper accident 


policies. Many people have purchased 
these feeling that they were fully cov- 
ered. The influenza epidemic starting in 
December, 1928, of course, brought a 
multitude of sickness claims. Again Mr. 
Grant calls attention to the large 
amount of disability insurance written 
in connection with life insurance, which 
was not the case in years gone by. The 
total and permanent disability clause is 
now universally used by life companies 
and agents have pushed it extensively. 
He said that the inevitable result is 
that companies writing accident and 
health insurance to a great extent have 
been operating below cost and the re- 
action is apparent. The result will be 
an increase in rates and a restriction in 
coverage. 


|; SOUTH CAROLINA COURTS 


GRANT PUNITIVE DAMAGES 


Accident and health companies op- 
erating in South Carolina are facing a 
vexatious and possibly serious situation 
as a result of the tendency of the courts 
in that state to award punitive damages 
in contested cases. <A recent decision 
of the supreme court of South Carolina 
seemed to uphold such awards and the 
lawyers of the state have not been slow 
to take advantage of it. In one recent 
case, where the amount of the claim 
was only $60, damages of $2,700 were 
awarded on account of the delay in 
settlement. One western company re- 
cently had some correspondence with 
an attorney who had been suggested as 
well qualified to handle such litigation 
for it, and was informed by him that he 
had been especially successful in hold- 


ing down damages in such cases to $500, 
As a result of this condition of affairs 
the companies are rather hesitating 
zo into court on any case that does not 
involve a large amount and are paving 
or compromising some claims which 
they do not regard legitimate, be. 
cause of the danger involved in taking 
them into court. 


C. H. STEVENSON GOES WITH 
UNITED PACIFIC CASUALTY 


SEATTLE, Feb. 
Stevenson of New York City 
sume the management of the 
Pacific Casualty’s accident and 
department April 1. 

Mr. Stevenson, who has had 11 years 


as 


will as- 
United 
health 


experience with leading eastern com- 
panies, is resigning as superintendent 
of the accident and health depart- 


ment of the Norwich Union Indemnity 
to accept the new post. 

The accident and health department 
of United Pacific Casualty increased its 
net premium income by 111.36 percent 
last year, 





Change in Group Rates 


The Equitable Life of New York an- 
nounces changes in group accident and 
health premiums. For group sickness 
and non-occupational coverage an extra 
premium will be required for the follow- 
ing industries: 

Percentage 

Industry — Extra 
Mines (surface and underground) 

and quarries 
Hot metal industries and smelting 

and refining 1 
Lime, cement and gypsum........ 1 
Marble and stone yards.......... 1 
Felt hat factories 
Furriers 
Tanneries 
Textile industries 

A new scale of extra ratings for 24-hour 
accident and health insurance on railroad 
employes is also effective. Death and dis- 
memberment rates for railroad employes 
are based on occupational classes. 





Progressive Incorporated 


The Progressive Insurance Company of 
Denver has been incorporated and is tak- 
ing over the business of the Progressive 
Mutual of Denver, which has been doing 
an accident and health business. The new 
company will also write life insurance 
It is located in the Tramway building 
The incorporators are Galen Byrnes, M 
M. Byrnes and F. W. Keitel. 








Life & Casualty Managers Meet 


Managers and superintendents of the 
Missouri and Kentucky territory of the 








Total Assets .. 
Policy Reserves ............ 
Insurance in Force...... 

Paid Policyholders and Beneficiaries in 1929. .... .. 


Managers desired for agencies in the states of Michigan, ion Kentucky, Tennessee and Georgia 


THE BANKERS RESERVE LIFE COMPANY | 


HOME OFFICE, OMAHA, NEBRASKA 


ROBERT L. ROBISON, President 


WALTER G. PRESTON, Ist Vice-President and Treas. 


FINANCIAL STATEMENT, DEC. 31, 1929 


RESOURCES 

State, County, Municipal and School Bonds.. $13,870,934.00 
First Mortgages on Real Estate........ errere 1,486,340.00 
Loans to Policy Holders................ . 4,138,122.82 
EES rn ere oe .« 864,032.25 
Renewal Premium Notes..............-. oo 132,866.34 
I i id a a OO 445,723.77 
Accrued Interest on Securities............ pie 204,106.96 
Premiums in Process of Collection............ 331,952.84 

ME coe hs  vacign ye reewie kd Tae eae $21,474,078.98 


LIABILITIES 

es ms nee ne ceed $18,223,268.00 
Dividends Left with Company weer 54 VERewe 797,339.72 
Death Claims Reported, No Proofs........... 105,233.50 
Unearned Interest, Premiums Paid in Advance 

and Other Items...... Meietuwtkuateseeees 547,954.06 
nccccbccendionweaoes'e 100,000.00 
Policy Dividends Calculated for 1930...... wend 149,771.23 
EE MEE 6.560.606.0064 eneocncedacas 1,550,512.47 

Ml doit tugeneseesteteshé sumaranewewsire $21,474,078.98 


A SOLID, CONSERVATIVE COMPANY 

pAareeee $ 21,474,078.98 
18,223,268.00 

130,096,069.00 
2,007,386.42 








BIGGER 








BETTER 


STRONGER 











13.—Charles_ H. 
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Life & Casualty of Tennessee held a one- 
day convention and banquet at Louisville, 
Ky., last week. M. B. Holleman, Louis- 
ville, presided. C. B. Poston, Kansas City, 
Mo.: A. W. Owen, Covington, Ky.; M. B. 
Holden, Louisville; H. J. Tudor, Pineville, 
Ky., and Allen Dunkerley, assistant secre- 
and manager in Nashville, spoke. 





tar) 


Autopsy Refused, Court Dismisses Case 


FRANKFORT, KY., Feb. 13.—Where 
e trial court, in a suit under a policy, 
rdered an autopsy to determine the 
ause of death, in accordance with the 
provisions of the policy, such order was 
not an abuse of discretion, the Kentucky 
case of 


court of appeals decides in the 

Whitman vs. Kentucky Central Life & 
\ecident. The beneficiary refused to al- 
ow the autopsy and the trial court dis- 


missed the case. The dismissal is upheld 


court of appeals. 


y the 


Offers New “Non-Can” Policy 


The Northwestern Life & Accident of 
Seattle is offering a new noncancellable 
vcident and disability policy for busi- 


ness and professional men with optional 
wreased benefits. 

The policy has from $1,666 to 
principal sum, with double indemnity for 


$5,000 


travel and $100 monthly for total acci- 
lent disability. Indemnity of $100 
monthly is paid for total disability re- 
sulting from sickness up to 12 months 
Premiums range from $47.50 to $36.63 
espectively for health coverage begin- 
ing with the 16th day to $62.50 and 
$46.88 for first day coverage. In event 

coupon reduction is waived for any 





12 months period following renewal date 


of policy, the insured has the option of 
increasing hospital or nurses’ fees from 
1% times to double the monthly indem- 
nity; of increasing the principal sum 20 
percent or increasing the time limit fo 
sickness indemnity from one year to 24 


months. Payment of one-fourth of spe- 
cified rate is to continue as long as in- 
sured lives and suffers continuous dis 
ability. 





Gem City Life’s New Forms 

issuing a new 
known as the 
addition to 


Life is 
policy 


The Gem City 
monthly premium 
“diamond income policy.” In 


principal sum payment, the policy pro- 
vides monthly indemnity during total 
disability for a maximum period of 60 


clause applying 


monthly in- 


benefit 
sum 


a double 
principal 


months, 


to both and 


demnity, elective benefits, illness indem 
nity for confining sickness over a period 
not exceeding 12 months, and special 
features such as natural death benefits 
and provisions for children’s insurance 

The juvenile special disability policy, 
another new form, pays disability bene- 
fits for accident or health at the rate of 
$10 a month for ages 5 to 19, $15 a 
month for ages 10 to 19 or $20 a month 
for ages from 15 to 119 together with a 
payment of $100 for loss of life and 
smaller sums for loss of sight and limbs 
The cost is 75 cents a month for $10 
monthly indemnity, 90 cents for $15 
monthly indemnity and $1.10 a month 
for $20 monthly indemnity The com- 
pany is also issuing a $5 automobile ac- 
cident policy. 








NEWS OF THE 





FRATERNALS 





FRATERNAL MEN WILL MEET 


Number of Sections of the Congress 
Will Hold Conferences in Chicago 
Next Week 


The presidents of societies that are 
members of the National Fraternal 

ngress will meet in Chicago Feb. 21- 
22. Felix Gaudin, supreme president of 
the Catholic Knights of America, is in 
charge of the arrangements. Among the 
speakers will be Sidney J. Williams, di- 
rector of the public safety division of 
the National Safety Council, who will 
tak on automobile accidents. Walter 
\\. Head, president of the Foreman- 
state National Bank of Chicago, will 
give an address on “This Modern Age.” 
rhe Fraternal Society Law Association 
will hold a meeting Feb. 24. The med- 
ical section will meet Feb. 21. The sec- 
retaries section will meet Feb. 22. The 
actuarial section will meet Feb. 21. 
There will be one get-together session 
na luncheon sponsored by the presi- 
ents’ section to be held at noon Wash- 
gton’s birthday. 


Arrest McKees of Beavers 


- George T McKee, president, and TI. M. 
MeKee ecretary of the Benevolent 
Order of Beavers and the United Beavers 
have arrested on the 

arge of operating a confidence game, 

Warrant obtained by State’s Attor- 

*y Pratt of Peoria, Ill. The complaint 
that the McKees sold exclusive 
nty vency rights in Illinois, under 
They furnished bond 
held this week. 


been 


srepresentations., 
will be 


ring 





To Amend Charter 


the World will 
Uy adopt amended articles of in- 
rporation to provide that complaints 
concerning the conduct 
the officers be filed with the 
ig commander prior to institu- 
lawsuits, with power of ap- 
e board of directors of the 
camp. 


Woodmen of 


members 
f affair by 





Fraternal Holds Triennial 


The \lianza Hispano Americana, inter- 

“te ‘ fraternal mutual benefit society, 

po = triennial convention in Tucson, 

a a, A. Sedillo, Albuquerque, was re- 

ra President. It has $12,000,000 in- 
“nce in force. 


MOVEMENT IS NOW BLOCKED 


Modern Woodmen for the Time Being 
Can Not Proceed to Rerate 
Old Members 


The Illinois supreme court has agreed 
to a rehearing in the Modern Woodmen 


| of America case, the order having been 


granted for further review last week. It 


| was in December that the supreme court 





ordered the Cook county circuit court 
to issue an injunction restraining the 
officers from putting the rate changes 
into effect or otherwise enforcing its 





changes in by-laws. 

A second decision of the supreme 
court is not expected until April at 
earliest. The conclusion of the petition 
for rehearing was as follows: 

Condition Set Forth 


“The life of Modern Woodmen of 
America is in jeopardy. The society is 
passing through a crisis by objection to 
higher rates by old members. Members 
are beginning to lapse by the thousands. 
rhe good risks go elsewhere. The poor 
remain. Over one-half the 


ones mei- 
bers over 70 years old and over one- 
third of the old members under 70 years 
have already voluntarily accepted the 
1929 plan. This means 700,000 out of 
1,000,000 members are now under this 
plan. 
Impairs Million Contracts 


“This readjustment plan, said by the 
actuaries of some insurance departments 
to be the fairest ever formulated, will be 
completed soon if this court will permit 
the society to perpetuate its existence 
and carry out the purpose of its crea 
tion. With full realization of our duty 
to this court, we urge, as we never have 
in any other case, that unless this court 
grants a rehearing and soon affirms the 
decree of the circuit court of Cook 
County, contracts of a million men in- 
volving $2,000,000,000 are seriously im- 
paired.” 

Inquiry has been made as to the ef- 


fect of the decision of the Illinois su- 
preme court in the Modern Woodmen 
of America case. As is known, the 


Modern Woodmen decided on a rerat- 
ing plan because the rates had proved 
too low. Some policyholders brought 
suit asking the circuit court of Cook 
county to prevent it by declaring null 
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SUPERVISOR FOR OHIO 


A 40-year old mutual company, now 
represented in five of the principal cities 
of Ohio, has an opening for a man 
capable of assuming the supervision of 
(ohio. The necessary qualifications 


record 


1A 
q ot 


successful personal 
selling life insurance 
2. Experience’ in 
work—our Supervisor will be 
> called upon to establish new 
agencies, and must know the 
fundamentals of successfully 
opening and directing a gen 
eral agency. 
Ability to adapt 
our very definite 
ganization, 
4. Must be willing to travel 
through Ohio. He will pref 
erably be from 25 to 40 years 


organization 


himself to 
plan of or 


or age. 

5. Most important of all, he 
must have a real vision of 
what life insurance is and can 
do, and be able to impart that 
vision to his agencies. 


The men selected will have a pros- 
perous future, an unusual opportunity 
with a first grade company 

Write, stating why 


yourseli qualified, and 


you believe 
a personal an 


terview will be arranged as soon as 
practicable. Give full details in your 
first letter. All replies will be held 
strictly confidential. 

All members of our field organiza- 
tion have been informed of this ad 


vertasement, 


Address O-7/ 
The National Underwriter 




















Are you Interested in 
CALIFORNIA? 


ROSCOE M.DOWNING 
APPRAISER 
For Real Estate Loans 


Specializing in San Francisco 
and San Mateo Counties 


417-418 Mills Bidg. 


Offices completely equipped with 
maps. block books, files, photographs 


and property transfer records. San Francisco 














Eureka-Maryland Assurance Co. 
OF BALTIMORE, MD. 
Incorporated Under the Laws of Maryland, 1882 
WE ISSUE 
STANDARD ORDINARY AND INDUSTRIAL POLICIES 


X. N. WARFIELD, President A. W. MEARS, Secretary 
J. BARRY MAHOOL, Vice-President DR. EDWARD NOVAK, Medical Director 











: “Sales Helps for Life Agents,” No. 33L. is the new catalogue of National Underwriter 
Life Insurance Services. Send for a copy, addressing any National Underwriter office— 
IT’S FREE 
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and void the valuation of the remaining | M@tional monthly magazine of the 
old plan certificates on a current cash | Me" of the notte . Sony G. Murr 
basis, Some members had already been le wag: eee gy a - h oe : Ske 
= . 7 — S Pore asten - ot or more lan 39 years, 10 18 ro te tne 
transferred. Phe geet asked that the |} to national historian. Mr. K« k inks 
court prevent the setting up ot neces- began with the Woodmen of the Wo: 
e Sary reserves ot! members jomimg since | jn 1919 as auditor. Champ 
July 1, 1919, through rerating and pre- | Miss Marie Kieny, program 4 ign eC 
vent the cancellation of the old age dis- | for WOW, will take charge of th Lig I 
° e ability benefits which heretofore had | mercial department under the ne ve re 
Daring Experiment of been allowed members on attaining age | nt, ree : 
70. ——— Hendric 
sSt at 
Hundred Million Club Taken to Supreme Court | _—_—“Frraternal Merger Completed =f 14) 
rie . . - . ; wv P ae - . . ; ¥ , : | 
rhe circuit court refused to grant this The fraternal resulting frem th. 
. demand after which the case was | ®*" af he Rees Pee Le seaae- 
. “one” Neenah, Wis., and the Fraternal Re osted ts 
e brought before the Illinois supreme | . Cakes wre to oe onl 
i . : ; : : — : hich reversed the lower decision | {. egg pa gest Bema eng ae a sarxtelily 
, -ROPLE ‘. 3 ‘ nreanise ae court whi ean € tower Gecisic Equitable Reserve, subject to 11 int oO 
Pitt: PIR IBLIEM : Can a hight) organized PENN and remanded it to the circuit court proval of the membership. The Frat 8 pr 
MUTUAL Agency, not merely maintain, but also /iealthily with directions to grant the relief asked | nal Reserve's assets have been it of t 
2 > : ee , . for with the exception of the plea to de- | ferred to the Equitable Fraternal | s rn 
increase, paid-for production during a month's absence of clare null and void by-laws which refer| . A. Comstock of Oshkosh, the nel ne. An 
its chief ? to the cancellation of the old age dis- | supreme secretary, will go to Ne« loger B 
-_ . wTmAtcIEC —_ ’ , - ability benefits. As a result of the | succeed Orrin Thompson who by sT. WI 
‘ ‘ 12>: : i NCW aN 5 . - ’ _ 1 ice-preside ane ‘eusurer ( 
| Ile AC TENG IIe! ° pA lehiott I] ull, New York ( ily higher court’s decision the Modern | Yit* pr id nt and Mer : urer A. J ; ‘ Nati 
Frank H. Davis, Denver; John A. Stevenson, Philadelphia ; Woodmen is prevented from putting | tsa PhS gt tee: c Paar vans Penta ecg 
, “a . : . into effect the rerating plan adopted by | ? gjretae nis steak ; eee ; . vet 
x: rit re ‘TSO “ago: I 3 eckenrode arris- . y asi I - the conservation department. Johnson, 
Alexander Ic. Patterson, Chicago; E. R. Isckenrode, Har the membership in June of last year. | ; ow! 
“cy * ror ” rorh -— <e ¢C rice " Ot > > r > ae 
burg; Holgar J. Johnson, Pittsburgh ;—these comprise out ae = ~ es. W ramgeoro = Woodmen Case Appealed ae 
aT : . . ~-e o force ¢ creased rate schedule. aterl 
“eo irc ad ¢ 4 ror on ia , = : . oad Aa: 
Hundred Million Club, their combined annual pr lucti lhe an Ga as tr Gs rhe Woodmen of the World of Denver the Wate 
exceeding that figure. These leaders were absent all of Janu- members but were not for the older pe i: era SS _ ‘jife, was 
: ; oat , - Sine : ‘ Se Wan | * vudge Rice S >CISION eeting 
ary, accompanying President William A. Law and Vice- ones who joined prior to that time. The} the aistrict court in which he enjoin 
i 2OND : nai i increases were applied not at the at-]| the head camp from putting into op cen Fes 
President Hugh D. Hart to a series of General Agents tained age which should have been done | tion a different form of insurance yx *5 iach 
a but at the age of entry No reserve | authorized at the head camp session Space 
Conterences. ° : — 2 kor gee sa Bree : . . . ’ , vill spea 
ere funds had been accumulated for the | 128. ation 
benefit of those members \fter 1919 ut 
. . . ° d eB ; xeutive 
A Brilliant Affirmative they were paying rates which were in- Can’t Garnishee Proceeds » meet 
“ . : wae . adequate. A deficit would he created The Minnesota supreme court has } 
Last week we published in this space the January busi- on account of this situation, Unless the | that the proceeds of beneficiary Oklaho: 
e Oklal 


funds were kept separate those paying | cates issued by fraternals insu: 
: adequate rates would be contributing to | companies can not be garnisheed 
there were no losses! We now present the aggregate total, those that were not. Under the new | South Dakota bank garnisheed a $2 be I ld M 
plan adopted July 1 of last year the in- | CeTtificate issued by the Catho \ wists 


: ssoci: ) if sots Pe ’ g 
adequate rate members were given a | A88ecittion of Minne A fellow 
death of a member. 


ness of these Agencies, and the percentage of gain of each,— 


the aggregate gain, and the aggregate percentage of gain. 


























JANUARY, 1929 JANUARY, 1930 GAIN number of options. It is the older eing hel 
members who are most affected in the ; “<i tic 
$9,136,735 $12,036,983 $2,873,248—32% rerating plan Must File Statement . oe 
Official Figures — Paid-for Business ; ‘ h tp ap nt sec eye Magee ~ nate 
New Editor for W. O. W. Magazine Orde r of E —y s ‘h is ceased writing ! t latter 
W. A. Fraser, sovereign commander of | business in California and that 
the Woodmen of the World, has an- tances of old members are being 
nounced the appointment of Kugene direct to Kansas City, the orde n Richme, 
Konecky of radio. station WOW as | file a financial statement with s been 
editor of the “Sovereign Visitor,” inter- | partment this year. eran 








EIGHTEEN MILLION PLUS ON , —_$_——_—— $$ 
THE LIVES OF POLICY | NEWS OF LIFE ASSOCIATIONS | sawes 











HOLDERS a ‘oe 
F Ss PLAN NEBRASKA ASSOCIATION |and M. L. Palmer, Lincoln, presentin: ssociat 
January Z. 1929, to July 31, 1929, inclusive their views. his ee, out that der 1 
Tentative Organization Outlined at | SP''® Of the strict prohibition ~raea 
aga at Tat« Jaws : ° > 4 ‘ - law, representatives of several 5 
Percentage of Total New Life Insurance...... 25 Meeting of Five Sectional Groups | jes are, either openly or through s Ph 
. P P : . | ~ ee 7 “ee orad 
Total Number Applications on Lives of Policy —Whatley a Speaker terfuge, inducing prospects to buy st — 
Holders ceeeeeeseseeceeeceeeeecere eoeseccee 3,427 ——_—- a ap A gg that a ts will e Fra 
ef ° ° N “OLN N =B se] . 22. 1. arge enough to pay m tu tor det Per M 
Total New Life Insurance on Policy Holders. . .$18,208,394 BB cece iy NER. Fs » 1 A. per- pay period policies. _ peas ca 
ance agents, with members of the five | ,. | “_e ms 5. r. W ~ Un bone on 
BANKERS LIFE COMPANY _ |]|ii‘ssiwice sett. Bt [sot Astin oe to I 
Lincoln, Grand Island, Hastings and | 8@#%* 4) i ee. Saar eee, Seam © tituts 
GERARD S. NOLLEN, President Kearney, as the nucleus, is taking form | &Tation of all lite men in the _—s st g 
7 . ‘ . here as the result of a meeting at which — ar et Elo 4 yt 
Established 1879 DES MOINES, IOWA the Lincoln association was host to the spoke on policies and problen ty 


: ; . department. 
associated members from elsewhere in | @&P4 


the state. More than 200 registered. A 
committee composed of the five presi- | CHICAGO IN SECOND POSITION 


dents of the local associations was a 


SAFETY PROTECTION SAVINGS named to formulate plans for the rae Membership Almost Doubled in Seve CO 


association so that it will fit into : vi 
Months Since Present Executive 


K * * 























national plan. W. H. Logan, head of 
the Lincoln association, presided. M. Staff Took Hold RE: 
A. Hyde, chairman of the insurance sub- —— 
A company whose division, Lincoln chamber of commerce, Member: hip of the Chicago ass 
ideas are 1n accord gave assurances that the new commis- | tion has been almost doubled ¢ la 
° ° sioner, Lloyd Dort, had the courage to} June under the new execu! st | 
with modern times enforce the law. The afternoon was | headed by Walt Tower, managing & 


spent in discussing thrift or installment | tor, so that from a position \ 
investment companies that have sought | the scale among life associati 
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For Agency Opportunities, Write to increase their business by attacking | forged to second place, he \ i © 
J.T. MAYALL life companies as profiteers and which | There were 459 members last J 
have, by including a small amount of in- | than 800 on Jan. 1, this yea 
R. S. TIERNAN . surance in their contracts been able to | report this week shows appt 
Presid, get under the supervision of the insur | 900, 
resident AMERICAN SAVINGS LIFE ance department and then use this to im- President E, B. Thurmar r 
yess buyers with their stability. W.| manager for the Missouri Stat 
Vi — yp wre \V. Putney, president of the Midwest | and Mir. > iin feel comiiiens e ass 
Oe FW gency Mgr. INSURANCE COMPANY Life, and C. A. Eyre of Omaha led the | ciation will attain the goal of 1.00 me 
D. SHARPE Board of Trade Building counter assault. | bers in June, 1930, All commutiees * 


Sales of stock in new companies also | active and the organization is 
were discussed, E. L. Stratton of Hast- | riod of greatest usefulness. 
ings, C. W. Wagner of Grand Island | ducting three schools, the - 
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trust institute under direction of Roy | a 
L. Davis, a C. L. U. class under Thomas C r U ¢ fi - a ae ar - OEE eee ae Y 
G. Murrell, C. L. U. degree holder, and ompany rees Bg a 
the life trust seminar, held in downtown Concerted Move h 7 
anks : a ; | 
ee * * ° i } 
Champaign County, Hh—The Cham- to End Auto Evil : 
county association met at Cham- 
. g Large numbers of industrial men 
recently joined. They will hav NEW YORK, Feb. 13.—Summing up ; 
of the March meeting Herbert |] the disastrous toll of human lives in | ) 
Hendricks, vice-president of the Illinois] jg99 through automobile accidents, the , 
j “0 we of Life Underwriters, gave | statistical bulletin of the Metropolitan 
etme — Life presents an appeal for definite, con ; | 
Texas—More than 300 agents are ex- | Cefted, national action to eliminate this 
to attend the annual sales con great hazard, which it terms no longer 
of the Texas association at San | an accident. 
» April 25. Sam R. Weems of Dal- “The rise in automobile killings dur 
s president. O, P. Schnable, presi- | ing 1929 to the unprecedented figure of 
tof the Southwest Texas association 31,400 calls for the prompt and effective 
cmenge wc Gm San Antonio commit- | analysis of the engineering, physiological, 
ce a, gamenkers sted 8r6 | pschological and legal facts, involved,” th 
sf. Whatley of Chicago, president Metropolitan urges. “This mereasing an- 
National association. Assisting Mr, | 2ual toll can no longer be ascribed to mere | | 
Schnabel in arranging for the conve ‘accidents.’ Adequate control measures I 
ire Harry D. St. John, David O.] must take into account the known fac- 
hnson, O. D. Douglas and Mathew] tors of negligence, even malice and | 
ow! felony, present at the time or before } j 
- _| these crippling and_ killing incidents 
Waterloo, Ta.—Guy French, director of | ,¢:..1 } 
Deny the Waterloo agency of the New York wae “6 . 1 4 
Aprer Life, was the speaker at last week's No life conservation problem in re- 
io whing: of the Waterloo eseccietion cent years has presented so many per- 
joir x * * plexing aspects. The rights of the 31,- 
om San Franciseo—Roger B. Hull, manag- | 400 persons who were killed and of ap- “ 
wie g director of the National association, proximately 1,000,000 persons who were 
. | speak before the San Francisco as-| injured and crippled should be deter- 
ation Feb. 25 Otto Langpaap, ex mined it relation to the privilege of | 
= agppaaaaaaaaas is invenarge Ff) using our highways for the transporta } i 
Bs a tion of goods and persons!” ) i - 
Oklahoma—The February meeting of a ; a rr ee = ~ i 
Oklahoma association was cancelled Will Hold Sectional Meetings plied i 
ise of its rroxXimMity o he an ] = = f P r A . - 
zs “agent Me ce coe Ms = A ~ - | a ee ee of ¢ oe poone O., [Catan “NORTHERN STATES 
held March 8 Is not planning to hold a general agency 7 ' ? : . 
* * * meeting this vear Instead, sectional on >) LIPS IINSIIRANCE COMPNY Pa, 
” Canada—Educational congresss are | meetings will be held over the country, Sag HAMMOND, INDIANA 
ng held by the Life Underwriters As-] thus carrving the company’s message ’ ; 
t of Canada at Barrie, Ont... Feb direct to the representatives in their own | y 3 © DSL CH RRE > LL LII IRIS: * 
{ ind = at an terboro, Ont . Feb 21 home territory. | 
MceSWee ne é ri N to nson anc i bn a = 
; tter F. ©. Hoy and C. A. Germa ; ; _— - ——————d 
= Toronto 7 Clark; Fel ys Practical probl of 
ee trust and optional settlements,” R. K. | 
= Richmond The Richmond asso tion Thomas; March 1, Corporations need 
Ba for fe nsurance and trust service \ 


been putting over a successful radio 
B. Hussander; March 11, “Partnerships 





ly vantnos an the life i Docent services trust company ca ender,” Joh “Great Opportunities for You With Us”’ 
— alae on tae i ltea ie “4 10 poche ie Hamil; March 18 Solk proprietorship 
k over station WRVA - a . = seiner hs es Ne rrah , cS 
._ - a irch 25, resent status o ederal es- x 
- ss ry tate and state inhe tance taxes,” Harold j DALLA: 


Colorado—The tentative list of speak : (TEXAS) 


=) ers re ‘ by the program ¢ enmnitted Nekhart nS ee Se Se ae 
the sales congress f the ¢ rad pany investment practice lL. L. MeAs 
— , —s pril & Unfunded life insur- *CH IC AGO 


. by: Page agg “ye ' ance trusts,” F. B. Weakly; April 1 ME N 
t t¢ ‘ > il managing e¢ “ } a 
, € the ' a ae — Funded life urance trusts,” F. H. | (ILLINOIS) 


National association: Joh \ . | 
S Hayes, and April 20, Symposiun How I he . d ate } } l > cane 4 —c 7: o 
Penn Mutual general agent ioe n the cities and states shown who have con *DES MO cS 
lelphia: Governor Adan of site oo Pe-TTUS PrOsTam mon fidence in themselves and who are proud of DES MOINES 
p a d Dr. Loren Edwards. Chair- | “"°&°"'* < a> a their background of achievements. I want or 
Rane BP maggeecaet cl ll! probably ™ — os . . to hear from such men that I may choose a *DAVENPORT 
tel nic - H ee - » - ral agent of the gran bate ‘ te ee ne eee State Manager in each of these centers. Such (IOWA) 
rer , ane » . Pease general hold its innua educational conference P nanat > eaaen: ’ ; > . 
mete! Menthe af Sow Seok a NRC TP ADE AN Reg GE SRY RE RCE tp a man must be capable of earning a sizable 
\ x * x Perry hotel March 7 \ program of out s l *( »M I] \ 
t Chieage—Dates, subjects and speakers standing speakers is being arranged a ary 7 A - 
the le series of the life trus ; - - 2 ane id = : or 
e seri f the life trust i * * 4 but prefers to gain all the profits from his aes . 
Ber er “ere Soon, & Atlanta—ltoger B. Hull anaging di- labors. In the latter case I have a commis- *LINCOLN 
' g te course of te eeks open - ° : 
v t vat y f the 1 ry 2 te ” rector of the National association, wa sion contract for him that (NEBRASKA) 
ates o e life trust ins es — 
7 hone wuest at the Atlanta asso ition 
vonsored by the Chicage is . I 
‘ Feb. 18. “Wills, relation | “""* “ee* s 
life insurance service,” H. J : — so broad and so profitable that he will be- 
' z 7 a.—John Marsh; ol- ° <o - : 
TION ns ry, Ala life I ~ 2 ~ come one of the outstanding citizens in his 
ee The HT munager 4 ‘ ns a ce eiuit 


neighborhood as he continues to prosper. 


Research Bure Hartford, spoke to the 


see} = CONSERVATION _ | | Sontsomery tssictation Phere is - 
tive AND ° ” Oo 

RECLAMATION Cs Say ee ee more complete assembly of policy contracts 

= aesectation te to be acareassd this wees available in the Life Insurance Profession 

oF placer Bg Bue —_ _—_atn a. than those offered by us. To qualify for this 

LIFE — a — ne lucrative position of trust, one needs only to 

have the moral support of his neighbors, a 


“ I Phoenix, Ariz.—-The Arizona associa- J : ' ) 
b. NSURANCE 2 | tion at its monthly meeting elected F. B reputation for integrity and a desire to 
. i 




















¥ ® | Schwentker and J. Delbert Jones mem- | make his 
' ; ee = 
§ THE ii ber of the executive committee he | e 
4 ¥! association adopted a new constitution ‘ ) 
¢ RY © : and new by-laws Judge J. S Jenckes | ; : P bject , , . 
is Tis HAN N % | spoke on probating estates | in life the fulfilling of the needs of his fel- 
¥ aa ,-é ¢ | low-man insurance-wise. Write me a letter 
% CoO Jackson, Mixs.—Roger B. Hull, general about what you want most and I will arrange 
° manager of the National association, is to a personal interview. 
‘ address the Jackson association Feb. 15 O. a HOLLAND 
JACK ROBERTS HANN recs ie ie President 
Memphis— Roger B Hull managing . 
as dire o ) the N onal i ( t e ° 
. ce ta | N 1A C 
es aeeee Foaestey, its, toate wos “auens fe merican National Assurance Lo. 
ts N. Michigan Ave. ctor _— ny af oy _ —~ 7 Get 3719 Washington Boulevard St. Louis, Mo. 
le _— writers ‘ eft here at once o1 sittle 
Chicago Rock, Ark 
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INDIANA 


An old Eastern Life Insurance 
Company in Indiana for many years 
is re-organizing the State. We de- 
sire a sales organizer, or a good per- 
sonal producer to join another man 
in a partnership General Agency 
contract covering entire State. 
Must be able to invest $20,000 in 
the Agency. Other man now has 
over 500 Agency connections. Posi- 
tion requires traveling most of the 
time first year — negotiations in 
strict confidence. 


Address O,69, 
The National Underwriter 


Uh bn esttisncineseetbineall 














WANTED— 


Possessing the following qualifications: 
AGE 35 or over, seasoned and a pro- 


—The services of an 


We are particularly interested in Illinois, Missouri, 
North Carolina and Michigan, especially Detroit. 
Write fully. We will not check references until 


A MAN 


ducer. 


THREE years of life insurance experi- 


ence, 


Must be personally acquainted with at 


least 25 life agents. 


TO HIM— 
WE OFFER 


—The Highest commission for low cost 


participating insurance, 
to help him in 


“PUT HIM OVER” 
Over $125,000,000 in Force 


after interview. 


Address N-43, care The National Underwriter 





ienced field man, 
e field, appointing 
sub-agents, giving ‘ae helps and to 











New Analysis of 
Important Topic 


(CONTINUED FROM PAGE 3) 


chase easily, economically and conveni- 
ently. 

The contract for purchase and sales 
of stock at death is thoroughly analyzed 
and a number of typical agreements 
shown. 

The various methods of setting up a 
sinking fund are considered and the log- 
ical conclusion is that life insurance 
while not the only method, is by far the 
simplest, most certain, most convenient 
and most economical. 

This sinking fund is discussed in con- 
siderable detail so that the benefit of a 
stock liquidation agreement and a life 
insurance sinking fund are thoroughly 
established. 

At this point, Mr. Thorp goes back 
to his two charts, showing the problems 
confronting the surviving stockholders 
and heirs, and shows how every diffi- 
culty may be solved by a stock liquida- 
tion purchase agreement and ready cash 
from life insurance. 

Having done this, he writes in red ink 
the word “Cancelled” across the difficul- 
ties or problems and at the left shows 
that an established price is guaranteed 
by the “Agreement,” the cash being fur- 
nished by “Life Insurance.” 


Buyers Turn to Rensenen 
Following Stock Debacle 


(CONTINUED FROM PAGE 3) 


anticipated by some life men that the 
reaction would be very favorable to life 
insurance, but this was only guess work. 
It now appears that these anticipations 
are being realized. 

Inquiry among a number of general 
agents does not indicate that much of 
the new business can be traced directly 
to the crash; that is, not many of the 
people who are buying seem to have 
been won over by argument growing di- 
rectly out of the stock market debacle. 
Yet undoubtedly the stock market has 
much to do with the psychological 
change that has taken place in the public 
mind. It is well known that the public 
at large, outside the big cities and per- 
haps some smaller cities in the east, were 
not particularly interested in the stock 
market, except as they might read the 
news in their daily papers. They no 
doubt were impressed by the fact that 
the big corporations were making a lot 
of money and the conclusion was that 
Wall Street speculators, already rich, 
were becoming richer. Then the crash 
came which was an education in financial 
matters. It brought the realization that 
most wealth created is made by careful 
saving and economy rather than by 
speculation, that what goes up in the 
stock market must come down. Then 
the fact was widely heralded that the 
life insurance companies with their 17 
billions of assets were not in the mar- 
ket, and were not interested in common 
stocks. Life insurance was living up to 
the tradition that essentially it stands 
for safety, that a life insurance policy rep- 
resents the conservative side of invest- 
ment. 

Agents Get Down to Work 


Another factor to be considered is that 
life insurance agents themselves have 
gotten down to work. They have taken 
their minds off of stock markets and 
easy money making, and are putting 
forth the effort to make up their losses 
and to earn more commissions. The 
combination of more work by the agents 
and the favorable attitude on the part of 
the public towards life insurance is re- 
sulting in a large increase in business 
for the first part of 1930. 


Otis Hann Company Moves 


The Otis Hann Company is moving 
to 333 North Michigan avenue, Chicago, 
this week. The Hann Company special- 
izes in the conservation and reclamation 
of life insurance. Its telephone number 
will be Franklin 4160. 





Februar: 


John Hancock in 
Annual Meeting 


(CONTINUED FROM PAGE 5) 
nity and premium charge remains th 


same. Retirement annuity contracts wil M 
be revised to incorporate the new dis. \ 
ability clause with changed rates. { 


Wants Moderate Sized Policies } ia -+= 




















President Crocker urged the merits o 
the moderate sized policy from a 
agency and administrative viewpoint 
stating that large policies are the caus 
of many underwriting difficulties and dis. 
appointments. He stressed risk selection 
conservation, health conservation anj 
gave as his opinion that companies cap. 
not well be more liberal in covering th 
aviation hazard in view of the deat 
ratio. 

“The test of the agency work is i 
net results, not in its volume.” he sai 
“Imposing records of new insuran 
which produce high mortality, ear) 
lapses and high expense are not entitle 
to applause. Our plans will be her. 
after more than ever devoted to the dis 
couragement of sporadic drives and 
naturally large production and on th 
other hand to the promotion of ration 
growth which is well typified by the ex 
cellent records year after year. 








\ new 


i New 


Non-Medical Movement tne ye 

“The non-medical movement, 1 
called, upon individual lives has anothe 
year of experience to report. In or 
case we are coming closer to the poi 
where accurate conclusions may 
reached as to the effectiveness or nov 
effectiveness of our plans of operatior 
We believe this system to be to the ad 
vantage of all concerned. 

“Our new insurance, the ordinar 
shows a marked tendency away from tl 
forms of life policies having limited pre- 
mium paying terms, and the sales of e 
dowment do not increase in proportic- 
nate volume to the increased total ¢ 
new insurance. So our average premiur 
is more than $2 lower than it used t 
be. This is a significant tendency of o 
times.” 


Most Life 
Selling 


Virtuall 


Tells of Group Growth 


Charles F. Glueck, head of the grow 
department, told of the John Hancock: 
substantial growth in that field despt t 
the fact that it entered late when the 
was approximately $3,500,000,000 
group in force. He reported a cet 
rate of only 2 percent in the five ye 
the company has been writing this for 

Vice-President Alfred H. Brock in 
address mentioned the $86,000,000 p 
mium income last year and upwards @ 
$50,000,000 paid policyholders. He sa 
that in November the company had !* 
districts each with a manager, 87 ¢ 
tached districts, 911 assistant manage® 
and 5,697 agents, the district managet 
operating in 22 states and in 3,800 ci 
and towns. 


view of t 


Federal Reserve Hearing Continued 


Hearing of a motion to consolidate 4 
suits affecting the Federal Reserve Li 
filed by intervening stockholders, W® 
continued by the district court in 
sas City, Kan., to Feb. 14, after a let 
skirmish in which District Judge Me 
Camish sharply criticized Attorney & : 
eral W. A. Smith of Kansas. ed at 
torney general is continuing his fight 
block the appointment of receivers 
the company. He expressed his op! 
that its present officials ar 
every effort to recover money illeged 
have been fraudulently taken unde? 
former administration. The console f 
tion motion also asked that the 
be restrained from filing further su 


Ohio National Deal } 
The absorption of the Toledo Trav : 
ers Life by the Ohio Natio: 
give the Ohio National Life 
ance of $85,000,000. It will | 
000,000 in force in Ohio. " ve if 
Travelers has $7,250,000 in force. 


making 
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Write for booklet, “What’s Ahead?” B. R. BAYS, President 


ad he FIDELITY MUTUAL LIFE JOHN L. OESCHGER, Secretary-Treasurer 
| INSURANCE COMPANY Home Office 
. Pen. ADS oa Lincoln, Nebraska 


WALTER LEMAR TALBOT, President 
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WANTED 


SALARIED 
MANAGER 


for 


INDIANA 


Well qualified to develop and train 
an Agency Force 


Young Man—Age 30 to 35 


Address O-76—The National Underwriter 








‘‘In This Way We Measure”’ 


A LIFE INSURANCE COMPANY may well measure its success by 
the good it performs rather than by great size. Through eighty-six 
years THE Muruat Lire Insurance Company or New York, the “first 
American Company,” has measured its success by the scope, manner and 
degree of its service. In such a way it is measuring now as its service 
broadens. . - 

Issuance of contracts of all standard forms, substantial dividends, 
income settlement provisions, Disability and Double Indemnity Benefits, 
and prompt payments and practices for convenience of members are 
embraced in its present service. 

It welcomes as field representatives those who know that success is 
according to the natural law of compensation—that the best comes to 
those who give out the best of themselves. 


The Mutual Life Insurance Company 


of New York 
New York, N. Y. 


cane. K. SARGENT 
d Vice-President 
oat Manager of Agencies 


34 Nassau Street 


DAVID F. HOUSTON 
President 




















HOME LIFE INSURANCE 
COMPANY 


of New York 
A COMPANY OF OPPORTUNITY 


Ethelbert Ide Low, 
Chairman of the Board 


On Agency matters address 
H. W. Manning, Superintendent of Agencies 
256 Broadway, New York 


James A. Fulton, 
President 


ter shows the way. The next chapter 
is probably the high spot of the book 
and is entitled ‘Interviewing the Pros- 
pect. The author has used the ver- 
batim method between the underwriter 
and the prospect so that the prospect 
can bring out all the essential objections 
and the underwriter thereupon offset- 
ting those objections through intelligent 
analysis of the case. 


Specific Cases Are 
Given for Illustration 


“This is followed by a paragraph en- 
titled ‘Sales Suggestions.’ This in turn 
is followed by a chapter entitled ‘Part- 
nership Cases 
cific cases are mentioned, clearly ana- 
lyzed and criticized. The same method 
is used in the next chapter which in- 
cludes corporation cases analyzed and 
then the following chapter discusses the 
analysis of sole proprietor cases. This 
is followed by a chapter entitled ‘Legal 
Aspects.’ This includes inheritance tax 
matters which refer directly and indi- 
rectly to business insurance. For the 
more studious, certain court decisions 
are given which may be carefully pe- 
rused by the reader if so desired. The 
general trend in modern legislation as 
regarding life insurance is also noted. 
Questions on income tax follow and 
then the chapter is devoted to the prob- 
lem of insurable interest and a general 
survey of all state laws is included in 
this chapter. The next chapter discusses 
life insurance proceeds and creditors 
and a careful survey of the situations 
that exist throughout the entire country 
today.” 

Any life insurance man interested in 
business insurance should certainly wish 
to have a copy of this book and orders 
will be filled in the order of their receipt 
by THe National UNDERWRITER. 


Novel Advertisements 
Attracting Attention 


The Penn Mutual the last five weeks 
has run a series of “ads” that are out 
of the ordinary. They have been the 
subject of a good deal of comment. The 
company held a series of general agents’ 
conferences in January, headed by 
President Law and Vice-President Hart. 
These officials took with them six lead- 
ing general agents—J. Elliott Hall, 
Frank H. Davis, John A. Stevenson, 
Alexander E, Patterson, E. R. Ecken- 
rode and Holgar J. Johnson, 

Each man has a thoroughly organized 
agency. Vice-President Hart was curi- 
ous to see whether or not such an 
agency could function normally—that is, 
increase its paid-for business—during the 
absence of its chief for a number of 
weeks. He was so sure that it could 
that he directed the advertising space in 
this journal to be used each week with 
an account of the previous week’s paid- 
for business of the six general agents. 
Each agency showed a gain for the month. 
This week’s advertisement gives a sum- 
mary of their achievements. They paid 
for $9,136,735 in January, 1929, and in 
January, 1930, the figures were $12,036,- 
983, a gain of $2,873,248 or 32 percent. 


Pr. M. Eames, who is head of the edu- 
cational and promotion work at the head 
office of the Aetna Life, is spending a 
number of days in the S. T. Whatley 
general agency in Chicago conferring 
with agents and holding meetings. 





Wants to Locate in San Antonio 


Man with 16 years’ experience in Life In- 
surance Selling, both industrial and ordinary, 
desires connection in San Antonio for 
reasons of health of family. Also experience 
in accident and health and fire insurance. 
Can manage industrial office or organize 
ordinary office. Can furnish references. Ad- 
dress O-72, The National Underwriter. 











Considering a Change! 


Age 40, Married, 20 years’ experience in Life 
Insurance as executive, office manager and 
accountant. If in need of a man with above 
qualifications write O-70, The National Un- 
derwriter. 




















ACTUARIES 





Analyzed’ and many spe-. 


CALIFORNIA 


Barrett N. Coates Cari E. HERFuRTH 





Coates & HERFURTH 


CONSULTING ACTUARIES 


114 Sansome Street 437 So. Hill Street 
SAN FRANCISCO LOS ANGELES 





ILLINOIS 


ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 


160 N. La Salle St. 
Telephone State 7298 


CHICAGO, ILL. 











A. GLOVER & CO. 


© Consulting Actuaries 
128 North Wells Street, Chicago 


Life Insurance Accountants 
Statisticians 





INDIANA 


HAGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha, Kansas City 











ARRY C. MARVIN 
Consulting Actuary 
902-904 State Life Building 
INDIANAPOLIS, INDIANA 





IOWA 





RSTON L. MARSHALL 
CONSULTING ACTUARY 


Hubbell Building 
DES MOINES, IOWA 





MISSOURI 


LEXANDER C. GOOD 
Consulting Actuary 
807 Paul Brown Building 
St. Louis, 
800 Securities Building 
Kansas City, Missouri 








NEW YORK 





M iles M. Dawson & Son 


CONSULTING 
ACTUARIES 


88 W. 44th St. New York City 





———n 


OODWARD, FONDIL- 
LER and RYAN 





Insu 
Richard Fondiller, Harwood E. Ryan, 
Jonathan G. Sharp 
75 Fulton Street 
New York 


— 





OKLAHOMA 


ee 








J. McCOMB 
e COUNSELOR AT LAW. 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender 
Values, ete., Calculated. Valuations 
and Examinations Made. Policies 
and all Life Insurance Forms Pre- 
pared. The Law of Insurance 4 
Specialty. 
Colcord Bidg. 





OKLAHOMA CITY 























